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<iygested reading for today: 
=i”. Court Decisions Affect Auto 
Industry—see page a. 
* 


— Ford plans to ship two 1946 cars 

to west coast via a huge cargo 

geinc, if suitable one can be found. 
* ok * 


Salute to Bob Grindley, who is 
Boing a grand behind-the-scenes 
job for WPB and the industry in 
guto reconversion. 




























Nonagricultural employment in 
sho nation declined by 450,000 be- 
M.een May and June, from 43,350,- 
000 to 42,900,000, the Bureau of the 
a‘onsus has revealed. This marks 
the first time in six years. 


io? 

Ever hear of that guy who’s like- 
ess graces your auto use - tax 
‘tamp? You probably won't give a 
darn, but anyway he’s Daniel Man- 

ing, secretary of the treasury dur- 
ing Cleveland’s first administration. 

* cd 


biwitch 
Robert S. Wilson, vice-president 
nd sales manager of Goodyear, is 
due to succeed John L. Collyer, 
Goodrich president, as director of 
/PB’s rubber bureau this week. 
Collyer consented to serve three 
months and it’s well beyond that 
eriod now. 
ok * x 


@ olkswagen at Last 


Hitler’s Volkswagen, which Ger- 
nans were compelled to pay for but 
miever received, is finally in produc- 
tion at the Kdfstadt factory—but 
under U. S. Army supervision. 

The small vehicles will be used 
for military and civilian purposes 
an Germany. 

* * - 


Handle with Care 


In view of public reaction to 
new-car plans, many dealers be- 
ieve more judicious trading in 
used cars is necessary. They’re 
going through inventories, weeding 
ut rough cars, less popular brands, 


: junkers and cars whose ceilings are 
‘ | er": normal values. With care, 


— 





hough, they still see good profit 
opportunities for some time. 
* * * 


| iscount Meeting 


¢ == OPA Industry Advisory commit- 
ee meeting, which was scheduled 
to be held in Chicago July 17 and 
oa: will meet on July 31 and Aug. 1 
, n Chicago, instead. 
The change has been made for 
everal reasons, all dealing with 
arious studies of the matter of 
dealer discounts. NADA hopes that 
DPA will be in a position at that 
i time to take a definite position 


—nK the discount matter. 
*~ * cd 


Little Borneo Oil 


Recovery of the oil fields in Bor- 

neo will provide a helpful addition 

wo oil supplies for the Pacific war, 

. ut, even though the fields were 

‘i fully restored to prewar production 
as. they would provide only 55,- 
. _ barrels a day of the daily 
United Nations production of 7,000,- 


—eeeg@@00 barrels, according to Deputy 
Petroleum Administrator Ralph K. 
Davies. 


While some of the fields might 
be put into production in a rela- 
ively short time despite demolition 
y the Japanese, others may re- 
quire from a year to two years be- 


ao more prewar levels can be reached. 
a FOB Fact “ 
NOTE ao sicdee cideasee Pa 8 
® Dealer ehene Raa Rie eee Pare 21 
In the Hopper .............. Page 20 
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SSR 49 in Doubt; 
Off Till Sept. 1 as 
OPA Seeks Data 


| NADA Likely to Offer 
Suggestions to Make 
Order Practical | 


WASHINGTON.—Its posi- 
tion further subjected to a 
withering fire of protests and 
objections from NADA, 


American Automobile Assn., 
and ODT, the OPA last week post- 
poned until Sept. 1 the effective 
date of SRA 49 to RMPR 165. 


The first postponement was from 
| June 14 to July 14. 

There are many here who be- 
lieve the entire order will go into 
the discard next, but NADA is 
calling for additional help from 
dealers fearing OPA won’t dis- 
card the regulation. 

The first postponement, OPA said, 
was requested by representatives of 
the automotive trade, who desired 
to have further consultations about 
the new provisions of the order be- 
fore they were put into effect. 

Last week’s postponement, the 
agency stated, is necessary to per- 
mit a study of all the information 
received at the several trade con- 
ferences, as well as from other 
sources, relating to the new regula- 
tion. 

The effect of SSR 49 would be to 
set specific limits on the hours of 
labor that can be charged for on 
56 common passenger car repair 
jobs. According to OPA, the regu- 
lation is designed to check a prac- 
tice in some automobile repair 
shops of charging customers for 
more hours of labor than the re- 
pairs actually require. 

At the last conference on the or- 
der, Clark Moody, chief of the OPA 
Services section, asked an NADA 
committee to suggest changes. 
NADA declined to join in making 
any revisions, taking the position 
that the entire order should be can- 
celled. 

For this position, it is under- 
stood, NADA has come in for 
some sharp congressional criti- 
cism, as one result of which a 
committee meeting probably will 
be called to go over the proposed 
regulation again with a view to 
offering a compromise. 

While there was no official state- 
ment forthcoming at NADA head- 
quarters here, it is believed that 
Executive Vice-President Ray 
Chamberlain and J. H. Fassitt, of 
Philadelphia, who headed the 
NADA committee that met with 
OPA, already have agreed to a re- 
consideration of their stand against 
making any suggestions. 

Meanwhile, the OPA is banking 
on the support of the motoring pub- 
lic for the regulation. 


End of Rationing 
On New 1942s 
Due in Week 


WASHINGTON. — Under present 
plans, the nation’s stockpile of new 
1942 models will be thrown on the 
open market by OPA to be sold 
without rationing, probably within 
a week, Henry P. Nelson, WPB 
auto reconversion coordinator, said 
last Wednesday. 

Nelson estimated the stockpile at 
4,000 although a week ago OPA 
corrected its estimate of 4,000 to 
7,333, asserting that new-car talk 
had brought into the open many 
new 1942s that had been hidden in 
inventories. OPA’s new figure is 
believed to be correct. 
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Spurt in Car Output Due 


eGlamour for the °46s 


While the use of chromic acid has been banned for trim on the 
new cars to be built this year, those cars may still be bright and 
shiny—a happy relief from the painted jobs that rolled off the line 


after the war came. 


There will be no ban on brightwork as such, for L-2-b, which 
banned the use of copper, aluminum, chrome or nickel after Dec. 15, 
1941, is in the process of being revoked. Restrictions on the use of 
chromic acid will come under Schedule 62 of the chemical order, 
M-300, and will provide that manufacturers must go to WPB for 
allocations and these must be used only for the purpose granted. It 
was indicated that allocations would be granted for functional parts 


only. 


For grilles and other trim, manufacturers could use nickelplating, 
polished aluminum or perhaps paint simulating chrome. 

There is a posibility too that manufacturers may be able to use up 
baths of chrome which they have left over from war production, but 
WPB said that specific permission to do so must be obtained. New 
cutbacks might increase this source of supply. 


Heavy applications of “lipstick” on the new models shown so far 
indicate that somehow or other the manufacturers are going to stick 


to their glamorous faces. 





Dealers Shun Surplus Sale; 
Parts Go for a Song 


By Mel Adams 

Staff Correspondent 
CHICAGO.—Opening of bids on 
more than 163,000 parts last week 
at Department of Commerce Sur- 
plus Property headquarters here, 
proved a discouraging experience 

for the government sellers. 


Franchised motor car and truck 
dealers were conspicuous by their 
absence among bidders, although 
they had their chance to pick up 
much needed supplies of parts at 
virtually a song. 


Nor were wreckers and rebuild- 
ers, who dominated the bidding, too 
numerous, even though they were 
represented on a coast to coast 
basis, from Brooklyn to Los An- 
geles. 

Many thousands of items offered 
went by default through lack of 
bids, which when made were 
ridiculously low. 

An Office of Surplus Property 
spokesman said that apparently 
franchised dealers prefer to buy 
their parts through wreckers and 
rebuilders rather than direct in the 
sale. A further observation was 
that with dealers short on parts for 
repair purposes in many instances, 
it is hoped that they will take ad- 
vantage of the opportunity to re- 
plenish their supplies at future 
offerings. 

In addition to Brooklyn and Los 
Angeles, firms from Milwaukee, 
Three Rivers, Mich., Cleveland, Chi- 
cago, Jerome, IIl., Muskegon, Mich., 
Denver, and Enid, Okla., figured in 
the bidding. 

Typical of the prices bid were 
45 cents for a tie rod end set of 15 
pieces, 25 cents for a king bolt set 
assembly, 40 cents for a water 
pump kit, four cents for steel 
automotive gas engine valves, 20 





58 Fords So Far 

Production of 1946 Fords con- 
tinues on steady upgrade at the 
Rouge, with total output reaching 
58 cars at week’s end July 13. 

Assembly, which started July 3, 
is now at rate of eight cars per 
working day under a gradual 
step-up program. 





cents for a steering sector set, 15 
cents for a bearing set, 10 cents 
for a drag link assembly, five 
cents for a water pump assembly, 
one cent for bronze bushings, 
three cents for a rotor, six cents 
for a breaker arm, and four cents 
for a condenser. 

All of the foregoing parts and 
countless others had never been re- 


Why Do You? 


Present reports indicate a vari- 
ety of reasons why auto dealers 
shun surplus sales. Automotive 
News is interested in why you do. 





moved from their original pack- 
ages as shipped from the factories. 
Still, dealers failed to bid, while 
wreckers put in bids that should 
net handsome profits to them. 

Other examples, all covering new 
parts, were bids for tie rod sockets 
at 18 cents, piston ring sets at 45 
cents, piston rings for Lincoln- 
Zephyrs at 25 cents, valve guides at 
two cents. 

Among lots that drew no bids 
were 1,448 compression rings, 1,960 
crankcase breather housing gas- 
kets, 3,333 clutch driven member 
torsion springs, 6,787 oil pump cover 
bolts, and 997 filter elements. 


Cleveland Dealers Rap 


To Avert Layoffs in Sept. 


Price Discussions 


‘On This Week 


Rationing May End 
| In Jan.; Huge Plant 
| Expansion Is Studied 


By William Ullman 
Washington Correspondent 


WASHINGTON. — Possi- 
bility that new car production 
can be increased to the point 
where rationing of automo- 


biles could be ended in Janu- 
ary, was the most hopeful sign 
raised by WPB at a press confer- 
ence held here last week following 
a WPB meeting with key execu- 
tives of the motor car industry. 


Henry Nelson, WPB coordinator 
of automotive re- 
conversion, who 
presided at the 
conference, also 
said his agency 
was going to take 
under careful 
consideration “a 
request of the 
manufacturers 
that they be 
given permission 
to start a large 





Henry Nelson 


plant expansion 
program at an 
early date, plants that could 


quickly take care of a full postwar 
output of perhaps five million cars 
@ year.” 


Such an expansion program, Nel- 
son said, could be an important 
factor in taking up employment 
lags due to cutbacks of military 
contracts. He said that tremendous 
layoffs are expected in September 
when war production is due to de- 
cline sharply. 


Nelson also revealed that OPA 
Deputy Price Administrator 
James Brownlee was present at 
the WPB meeting with the motor 
car makers and talked with them 
about prices. Industry executives, 
Nelson said, told Brownlee that 
they believed the time had come 
for OPA to move in the direction 
of determining prices of the 
forthcoming new cars. 

Brownlee told the manufactur- 
ers in return that at “a very early 
date, possibly next week,” OPA 
would begin price discussions with 
them. He said that he would pro- 
ceed at once with plans for himself, 

(Continued on Page 24, Col. 4) 


ODT 


On Truck Priority Jam 


CLEVELAND.—Complaining that 
ODT won't give truck operators in 
this district priorities to purchase 
trucks, local dealers estimate that 
at least 300 new trucks were stored 
and apparently stuck in dealers’ 
showrooms. 

Meanwhile, southern truck deal- 
ers, with their pockets stuffed full 
of priorities, have been coming to 
Cleveland to buy new trucks for 
their customers. A dealer doesn’t 
need a priority to sell to another 
dealer, but Cleveland dealers don’t 
want to sell to the southern men 
because they want to keep the 


trucks here for their regular cus- 
tomers. 

One Cleveland dealer said he has 
received letters from dealers in 
southern Ohio, West Virginia, Ken- 
tucky and Texas asking for trucks. 
Another dealer had a request for 
“50 to 100 trucks” from a Missouri 
dealer who came here to buy them 
and who had the priorities. 

Dealers here charged that the 
ODT turns down Clevelanders who 
ask for a priority to buy new 
trucks with the report that “no 
trucks are available,” or by saying 
that the customer’s business is “not 
essential enough to the war effort.” 


tes 


ted 
239 
idi- 










































































2 
Losing Their Grip? ... 





Auto, Rubber Strikers 


Defy Union 


By Mac Gordon 
Staff Writer 

DETROIT.—Strikes in three De- 
troit auto plants, continuance of the 
tieup at Firestone in Akron and 
open revolt by rank-and-file spokes- 
men of the UAW-CIO against the 
“big four” international leaders, all 
lent support last week to the be- 
lief that the elected union execu- 
tives may be losing control over 
their electors. 

A torrent of wildcat reconversion 
strikes was in prospect if executive 
directives in the UAW and United 
Rubber Workers go unheeded by 
the rank-and-file. Numerous _in- 
stances of defiance of WLB decrees 
have already rendered that agency 
powerless to effect back-to-work 
movements by arbitration alone. 

During the week strikes broke 

out at the Ford Rouge plant, the 
Dodge truck and main plants and 
the Graham- Paige plant. The 
Ford strike, although it was set- 
tled after one day, made 500 
workers idle and halted produc- 
tion of trucks on the assembly 
line in B building. The tieup was 
caused by the walkout of six 
paint sprayers. 

From Toledo, meanwhile, came 
another threat to the reconversion 
program. A week-long work stop- 
page by 6,500 workers at the Spicer 
Mfg. Corp. has idled 700 Willys- 
Overland employes for lack of jeep 
axles. Spicer also makes axles for 
trucks. 

A day after 2,900 workers re- 
turned to their jobs at the Dodge 
truck plant, more than 300 foundry 
men at the Dodge main plant 
walked out. Walkout of 11 paint 
sprayers who demanded 20-minute 
relief periods instead of 15-minute 


3-M Promotes 
Streicher, Miller 


MINNEAPOLIS.—Robert R. Mil- 
ler has been promoted to sales 
manager, industrial trades; and W. 
J. Streicher to sales manager, dis- 
tributor trades, in the Cincinnati 
territory, it is announced by George 
H. Halpin, Minnesota Mining & 
Mfg. Co. vice-president and general 
sales manager. 


Leaders 


periods, caused the truck tieup, 
while company dismissal of a man 
“who refused to do his work” re- 
sulted in the foundry dispute. 


Graham - Paige war production 
suffered from a sporadic series of 
strikes throughout the week. The 
plant was finally shut down Wed- 
nesday over UAW demands that 
several polishers be upgraded, but 
the 2,900 striking workers were ex- 
pected to be back at their work 
benches by today. 


The Firestone strike in Akron 
was following the same course of 
the earlier Goodyear shutdown. 
The URW continued to flout the 
WLB, even going so far as to 
walk out of WLB hearing in 
Washington. 

As at Goodyear, military seizure 
of the strikebound Firestone fac- 
tory seemed to be the only way to 
get the 16,500 workers back and 
resume tire production. The union 
was to consider another back-to- 
work appeal, Friday, however. 

Goodrich narrowly avoided be- 
coming the third major rubber 
plant to feel the effects of URW 
demands. Just as_ dissatisfaction 
was spreading throughout the URW 
locals, Goodrich plants closed down 
for a week to overhaul machinery. 
All Goodrich workers returned 
when operations resumed. 


Both URW and UAW rank- 
and-file leaders were up in arms 
against their international chief- 
tains, who were making efforts 
to stop the strike wave. V. V. 
Dalrymple, president of the URW, 
drew boos from his constituents 
when he atempted to end the rub- 
ber walkouts two weeks ago. 

Last Monday presidents of UAW 
locals meeting in Detroit voiced 
vigorous criticism of the UAW “big 
four.” The discussion favored im- 
mediate abolition of the no-strike 
pledge, favored until V-J Day by 
UAW executives. 


The UAW “big four,” including 
R. J. Thomas, president, George F. 
Addes, secretary -treasurer, and 
Walter P. Reuther and Richard T. 
Frankensteen, vice-presidents, were 
to meet with the dissenters before 
leaving for an executive board 
meeting this week in Milwaukee. 





ACWP Starts Distributing 
Vet Mechanic Pamphlet 


DETROIT.—To help returned 
veterans obtain employment and 
training in auto maintenance, the 
Automotive Council for War Pro- 
duction last week made 60,000 pam- 
phlets available to auto and parts 
firms. 

The firms, in turn, have been re- 
quested to distribute the pamphlets 
to managers of their retail outlets 
and service branches where main- 
tenance work is carried on. 

The pamphlet, which originated 
in the Highway Transport depart- 
ment of ODT and is approved by 
all government agencies handling 
veterans’ affairs, was reprinted by 
the council in order that it might 
be given prompt nationwide dis- 
tribution. 


Many of the nearly 2,000,000 vet- 
erans who will be discharged dur- 
ing the next year, will return with 
a technical training and _ back- 
ground which will fit them for al- 
most immediate entrance into the 
auto maintenance field, it points 
out. 

Any maintenance shop which se- 
cures the approval of the appro- 
priate state agency can qualify as a 
training establishment. The.govern- 
ment furnishes financial &ssistance 
to able and disabled men during 
their training period. 

The pamphlet reminds employers 
of their obligations to veterans and 
points out that acute shortages of 
skilled personnel continue to exist 
in the maintenance industry. 





HERE’S THE DEALER COMMITTEE which conferred recent] 
on SSR 49. Since OPA apparently won’t consider cancellation of 


again soon. Back row, around the table—G. 


with OPA 
he proposed 
regulation, the special NADA committee will probably be called into session 


W. Hearn, Cedar Rapids, Ia.; Fred 


Sutter, Columbus, Ind.; William L. Mallon, Newark, N. J. (ex-officio member), 


resident of NADA; J. H. 
Tiovolendt C. H. Yates, Macon, Ga.; 
Mankato, Minn.; R. L. Wade, Atlanta; 


Fassitt, one hia, chairman; J. Mark Lance, 


falls, Dallas; George F. Ziesmer, 
W. T. Maguire, Jamaica, N. Y¥.; Dave 


Barnett, Detroit; Ralph Nichols, Nashville, Tenn. Left to right, in left fore- 
round—J. H. Cavanaugh, Manchester, N. H.; George Bohn, New Orleans; W. C. 


uebedeaux, Phoenix, Ariz.; R. 


Francisco. 


S. Armacost, Kansas City; 


Les Vogel, San 
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NORTHERN OHIO members of the Automobile Old Timers, Inc., organized 
a Cleveland council of the national organization. Left to Right: Frederick H. 
Elliott, national secretary of the club; Tom O. Duggan, president of the new 
Cleveland council; Robert G. Patterson, secretary; Lee M. Clegg, chairman of 


the organization’s meeting. 





Studebaker Reorganizes 


Its Engineering Staff 


SOUTH BEND.—Reorganization |S. A. Jeffries 


of Studebaker’s wartime engineer- 
ing staff to pave the way for the 
resumption of normal auto duties 
was announced last week by R. E. 
Cole, vice - presi- 
dent in charge of 
engineering. 

Five men were 
appointed to an 
operating com- 
mittee that will 
serve with Cole 
as the top tech- 
nical board on all 
engineering proj- 
ects. They are: 

ye Stan. W. Spar- 

row as_ director 

> o> ee of research and 
development; E. M. Douglas as 
executive engineer for manufactur- 
ing and service; H. E. Churchill as 
chief research engineer and assist- 









H. E. Churchill 





W. W. Smith 
ant to Sparrow; W. W. Smith as 


executive engineer in charge of 
body design and development, and 





Ford Promises 
Free Equipment 


For Amputees 


DEARBORN.—Henry Ford said 
last week that “no man who lost 
a limb in the armed services of 
our country in this war is going 
to have to pay anything extra to 
drive a Ford automobile.” 


Ford Motor Co. will provide 
free, special auto driving equip- 
ment for veterans who have lost 
arms or legs in the war. 


This equipment can be installed 
in any Ford, Mercury and Lin- 
coln, and in new or prewar mod- 
els. Variations have been devel- 
oped to compensate for every 
known combination of amputa- 
tations, and the equipment will 
not interfere with normal opera- 
tion of the car. It is expected that 
Ford dealers will distribute the 
equipment. 

“The least we can do for these 
men,” Ford said, “is to be sure 
that they get an even break with 
men who come back without ma- 
jor disabilities, and we do not 
want any profit incentive to enter 
into this picture.” 

Ford’s statement followed an 
announcement in Washington by 
the surgeon-general that while 
auto engineers have made it pos- 
sible for armless and legless men 
to drive, the extra charge “in 
many cases may be considerable.” 





as chief truck 
engineer. 

Realignment of the staff, Cole 
explained, was dictated by a series 
of recent developments, including 
the termination of the company’s 
aircraft engine contract, the end 
of the European war and the resig- 
nation of W. S. James, chief 
engineer. 

Sparrow, who will act as com- 
mittee chairman in the event of 
Cole’s absence, has been chief test 
engineer at the aircraft engine 
plant here. Douglas and Churchill 





S. A. Jeffries 


collaborated in many wartime de- 
velopments, most notably the Stu- 
debaker Weasel. 

Smith returned only a few weeks 
ago from Wright Field, where he 
served as a captain in the Air 
Technical Service Command. Jef- 
fries is credited with much of the 
success in fitting Army military 
truck specification to Studebaker 
production. 


S. W. Sparrow 


Beech and Cessna 


Delay Merger Plans 

DETROIT. — Moves to effect a 
merger of Beech Aircraft Corp. and 
Cessna Aircraft Corp. have been 
called off “for the time being,” it 
was announced last week. 






















Old Timers Unit 
Is Organized 


In Cleveland 












dusters, goggles and puffing one- | 


lungers when about 30 norther:7 
Ohio members of Automobile Old 
Timers, Inc., organized a Clevelan 
council of the national organizatio 
in the nostalgic surroundings of the 


Thompson Products old car mu-.) 


seum here last week. « 

Earlier, Frederick H, Elliott, sec- 
retary of Automobile Old Timers 
organized the fourth state councit 
in Chicago. Lloyd C. Partridge, 
president of Partridge & Anderso 
Co., was elected president, while 
J. Lanahan, president of M. J. Lan- 
ahan, Inc. (Dodge-Plymouth deak 
er), was named vice-president. 

The veteran dealers and manu- 
facturers, all with 25 or more year 
experience in the auto field, elected 


Tom O. Duggan as president and. 


Robert G. Patterson as secretary o 

the Cleveland council. Duggan is a 
vice-president of Thompson Prod, 
ucts, Inc., while Patterson is sales 
manager of the Lamson & Sessions 
Co. 
Frederick H. Elliott, national sec- 
retary of the Old Timers Club, was 
present at the museum to start th 

Cleveland council on its way. 

The local council is the fifth tq 
be organized in a new progra 
Others are located in New York, 
Springfield, Mass., Newark, N. J 
and Chicago. 

Lee M. Clegg, executive vice- 
president of Thompson Products 
was chairman of the Cleveland or 
ganization meeting. 

Dean of the attending pioneer 
was Walter C. Baker, founder in 
1898 of the Baker Motor Vehicle 
Co., which built the early Bake 
electric auto in Cleveland. It was 
Baker’s 78th birthday and he was 
presented with a birthday cake b 
Myra Johnson Gynn, curator of the 
Thompson museum. 

Among others who attended th® 
meeting were, from Cleveland, N. 
H. Boynton, E. L. Caswell, Louis D 
Cull, F. C. Dorn, A. L. Englander, 
C. H. Hubbell, H. L. McNulty, G. G. 
G. Peckham, N. J. Shibley, R. 
Schmunk, Geo. H. Scragg, C. V. 
Talbor and F. R. Witt. 

From Akron, William A. Bake 
H. F. Bichsel, John R. Gammeter, 
J. E. Hale, J. W. Thomas and L. 
Warford; from Fostoria, Willis 
Hakes, and from Canton, J. A. 
Pearl. 


Miller Acquires 


Monroe Steel 


DETROIT. — Acquisition by thé 
Miller Mfg. Co. here, maker of auto 


service tools, of approximately 8™@ — 


percent of the outstanding capita 
stock of the Monroe Steel Castings 
Co., Monroe, Mich., producer of ma 
chinery and automotive castings, 
was announced last week by Joseph 
W. McDougal, Miller presiden 

The purchase marks Miller’s 
fourth expansion in the last tw 
years. 






CLEVELAND. — (UTPS) — Tim gaat 
turned back to the days of linen 1 
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FEATURE OF Ford Motor Co.’s special drivin 
is single lever (shown left of steering column) which operates accelerator, clutch 
downward motion engages the clutch and opens the 
throttle. As control lever (accelerator) is released from any position it returt 
to ‘“‘neutral.’”’ Upward motion applies the service brakes. The lever is opposi 
hand-operated gearshift lever (right side of steering) column. The hand controls 
ressure of vacuum cylinders, the lever operating valves 
which control the cylinders. Special knob (shown in left foreground) attache 
rmits insertion of artificial hook or hand to facilitate steer 
ing for armless driver. Large hand-operated button on dash (shown on wheel’s 
right) takes place of foot-operated floor button—it enables legless driver to dim 


and brakes by power. Any 


are powered by the 


to steering wheel 


bright lights. 


controls for disabled veteran 
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addressed to John O. 


‘ALERS are scheduled to talk 
with OPA in Chicago July 31 
1 Aug. 1 regarding new car dis- 
wounts. I have confidence in the 
ler Industry Advisory commit- 
tee members, most of whom I know 
»erconally. I have confidence in 
evidence and supporting facts 
tha: NADA will have available to 
ove that a discount cut is not 
Soe tified. I suppose this meeting is 
a prelude to OPA’s conference with 
wanufacturers on setting prices on 
=r new production. Those prices 
must be available soon because cars 
ady are coming off the assem- 
hy line and dealers can’t sell, or 
move them on to customers, with- 
_- a list price. 
Judging on the basis of what 
OPA has already done in pricing 
=: omotive products, it would be 
fair to assume that they would 
siiow automobile manufacturers 
<a raise prices approximately 27 
percent above the 1942 lists. 
anufacturers can more than 
“'stify such a price on a basis 
of increase in cost on the small 
— n and increase in cost of labor 
and material. 





* * 
= Competition 
Get to Work 

_ IDENTLY manufacturers have 
already convinced OPA of the 
ness of such a proposition be- 
“ise civilian trucks that have 
been authorized since the beginning 
the war have been priced about 
™s level. OPA also allowed a 
1 percent acceleration per month 
passenger cars held in the na- 
tiunal pool. This makes the current 
price of the 1942 models 27 percent 
= re than the original factory list. 
It is my personal belief that 
e government doesn’t need to 
— rry about automobile prices or 
dealers’ discounts. Just let the 
solume get rolling, and the man- 
acturers’ competition will get 
so tight in the battle of giving 
e most for the least money 
yuat the prices will lower to a 
point much less than any gov- 


_— mment agency could ever hope 
v negotiate. 
* x ok 
—Seten’t Judge 
By a Few 
— RE, money has been made by 


‘ automobile retailers in the past. 
en some of them have made 
ney during wartime. Some war- 

time dealers were in an unusual 

weition. ‘They were fortunate 
é.0ugh to have a big inventory 
of new cars, or located in a mar- 
where competitors went out of 
business and forced a lot of service 
work into their shops that wasn’t 
ilable in normal times. We can’t 
judge the profits of a trade, how- 
ver, on the basis of a few dealers 
king money. For all the dealers 
who are still in business now, or 
ired at the start of the war, 

Sre are many more who have 

gone out of business, losing sizable 

tunes. We hear about those who 

“nain, but we too soon forget 

those who were forced out of busi- 

Ws during the history of this 

nzhly competitive industry. 

It is a statistical fact that re- 

tly, even in good years, not 

iiore than 20 percent of the auto- 

mobile dealers in America made a 

a profit. I remember in 1934, 

which of course was a depression 

meg I had occasion to look over 

“Se statements of more than 800 

representative dealers from all 

ge America. They hadn’t made 

me cent on the new cars they 

‘elivered; in fact, adding their 

nev car and used car operations 

gether, they had given away 

0 the public $64 with each new 

delivered. Any chance for a 

profit came out of the service, 

B cessory or parts end of the 
siness. 


















* * * 
yst of Discount 
riven Away 


Dealers tell me 


By John 0. Munn 











Dealers’ or salesmen’s comments, questions or requests may be 
and the writer's name will be kept In confidence if requested. 
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Trade Commission made an investi- 
gation of the business in 1937. Read 
the report — it doesn’t sound very 
rosey. To help make dealers’ dis- 
count a realizable possibility is 
one of the reasons why manufac- 
turers have progressively, during 
the last few years, liberalized their 
contracts. Dealers were never over- 
paid for the job they did. The 
discount was fictitious because 
competitive conditions forced the 
dealer, if he wanted to get any 
volume at all, to give this discount 
away to customers in the shape of 
used car allowances. 


This means that the dealers 
didn’t get the theoretical dis- 
count the public did in the shape 
of new cars and used cars. The 
public always paid less money 
for automobiles than for com- 
parative articles, many of which 
sold at a smaller dealer discount. 
The government surely can’t 
think seriously of cutting auto- 
mobile dealers’ discounts in the 
face of all the evidence to be 
presented to it and facts that 
are not only known to this par- 
ticular trade, but to competitive 
business and the public at large. 


* * * 


Small Business 


Is Bulwark 


- THE government thinks there 
is an abnormal profit in auto- 
mobile retailing, it would be well 
to do as I did before the war — 
when I investigated the possibili- 
ties from profit in this trade which 
had had more than 30 years of 
experience in selling billions of dol- 
lars’ worth of the most-wanted 
merchandise in history. Then, and 
I am sure it would be true now, 
less than 4,000 dealers of America 
were rated by Dun & Bradstreet 
to be worth $20,000 or over, and 
that fewer than 1,200 of them were 
rated at $50,000 and over. Of course, 
I admit that a financial rating 
doesn’t show how many dealers 
made money and took it out of 
the business. Obviously the auto- 
mobile dealer can well be classed 
as a small business man. For every 
one in normal times who sells one 
hundred cars a year, there are 
many who sell a lesser number. 

As a national policy, we can’t 
afford to injure a small business- 
man like this — we can’t afford 
to disturb this historical discount 
rate under which the trade has 
been working since its inception. 
The net profit possibilities for a 
dealer under the same discount 
rate 25 or 30 years ago were a 
great deal more than they are 
now. Taxes have gone up. The 
cost of doing business has been 
increased. Since the war, rent 
has increased. We can’t afford 
to take any chance by lowering 
the discount rate. Automobile 
dealers are needed too badly. 
They are small businessmen, and 
it is the small businessman who 
must assume a great share of 
the reemployment. Conditions 
ought to be made to encourage 
and stimulate them. The auto- 
mobile industry can be one of 
the first to carry the big load of 
reemployment. The automobile 
dealer can’t employ labor with- 
out profit. America is looking to 
the automobile factories to em- 
ploy a lot of labor. Automobile 
dealers employ just as many 
people in normal times, but they 
must have funds with which to 
do it. 

Personal transportation is the 
people’s first requirement. Nothing 
should be allowed to stand in the 
way of encouraging those who fur- 


nish it. 


C. M. Wells, Oldsmobile dealer in 
the Territory of Alaska, made a 
business trip to the Oldsmobile 
plant in Lansing last week. Wells 
discussed the changes in the Alaska 


’ WAS on account of conditions |market since he opened his dealer- 
uch as these that the Federal|ship there in 1933. 
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GREATER ST. LOUIS Automotive Assn. members contributed more than 


$3,300 to a fund that was awarded to 


organization, in recogni of her 25 years of continuous service. The 
. Schlect, secretary-manager of the group. Past presidents 


launched by Joseph 


Fay Hahn, assistant socresery of the 
ea was 


at the speaker’s table at a testimonial luncheon when the presentation was made 


were, left to right: George M. 
a Ha 1935-36; 


homs, current president; Fred 


Berry, 1932; 
am Breadon, 1913-14; W. H. Willcockson, 1937- 
W. A. Vesper, 1916; David E. Castles, 


L. M. Stewart, 1931; Milton B. 
38; Miss Hahn; 


1933; W. J. Rasmussen, 1939-40; Percy Tucker, 1941-42; Schlect. 


Panel Discussions to Feature 


ATAM Parley July 21-22 


CHICAGO. — The midsummer 
conference of the Automotive 
Trade Assn. managers will take 
place July 21-22 at the Drake hotel 
here. 


Edward L. Cleary, secretary- 
treasurer, said that the emphasis 


Seattle Dealers 
Join OPA Battle 
On Black Market 


SEATTLE.—The Seattle Automo- 
bile Dealers Assn. is cooperating 
with OPA and law enforcement 
agencies in the war on black mar- 
kets, side-payments and subterfuge 
tactics in the sale of used cars. 


L. E. Belcourt has been appointed 
chairman of a special dealer com- 
mittee to collaborate with OPA in 
the black-market drive. 

A number of arrests for exceed- 
ing price ceilings and other infrac- 
tions have been made. 

“We're aiming especially at a 
racket being worked by individuals 
who collect side money in various 
ways,” said A. J. Krauss, district 
director of OPA. 


OPA Errs, 


will be placed on round-table dis- 
cussions of current dealer prob- 
lems, rather than on _ individual 
speakers. 

A new feature will be the presi- 
dents’ dinner on the evening of 
July 21. This function will honor 
presidents of various trade associa- 
tions. 

Also scheduled is an election of 
officers for the coming year and a 
closed meeting to be addressed by 
William L. Mallon, president of 
NADA, 

Much stress will be placed upon 
dealer bulletins, regarded as the 
keystone of association services. 

A display of bulletins will deco- 
rate the meeting hall. 

W. A. (Cappy) Williamson, presi- 
dent of ATAM, said an attendance 
of 40 is expected. 


22 New Units Sold 


In San Antonio 


SAN ANTONIO.—New car sales 
continue to hold a spot in the pic- 
ture here, although a faint one. 

In June, sales totaled 22 units, of 
which 11 were passenger cars, nine 
trucks and two commercial units. 


Then Sues 


HARRISBURG, Pa.—The government has started prosecution pro- 


ceedings against a dealer for an 


overcharge which the OPA itself 


recommended, C. S. Klugh, manager of the Pennsylvania Automotive 


Assn., reported last week. 


The dealer, located in the Pittsburgh area, offered to refund the 


overcharge immediately after learning of the OPA’s error. The over- 
charge amounted to $36.25 on the warranty price of an old truck. 


The Pittsburgh OPA had agreed to settle the matter if the dealer 
would pay back the exact amount of overcharge, Klugh said. Since 
the federal suit started, however, OPA has advised the dealer to re- 


fuse any refund until the case is 
assistance. 





aired in court and has promised 


Dealer Licensing Law 


Takes Effect in Colo. 


DENVER.—Colorado’s new dealer | subject to prosecution in the state 


licensing law went into operation 
last week and got away “to a 
smooth start,” according to Albert 
F. Cruse, state revenue director 
and administrator of dealer licens- 
ing. 

The law is expected to put a 
stop to black market operations 
and outlaw “curbstone” traders. It 
was passed by the last legislature 
at the request of legitimate dealers. 

“This law is a big protection for 
returning service men as well as 
the general public,” said Harry 
Leeman, Leeman Motor Co. (Plym- 
outh-DeSoto),, and chairman of the 
Administrator’s Dealer Advisory 
board. 

A dealer, to get a license, must 
put up a $2,500 bond. His salesmen 
are bonded for $1,000 each. Penalty 
for operating as a dealer without 
a state license is $500 fine, six 
months imprisonment or both. 

“Denver already has a city ordi- 
nance, but curbstone operators who 
laugh at price ceilings and fair 
practices have been able to operate 
just outside the city,” Leeman said. 
“Now the law is statewide, and the 
gyp operator who pays no taxes 
and has no reputation to uphold is 


courts.” 

Twenty-eight other states and the 
District of Columbia now have 
similar laws. 

More than 400 applications for 
licenses are now on file with the 
administrator. 

Besides Leeman, the board in- 
cludes the following dealers: W. A. 
Wills, Pueblo; Charles Graves, Ala- 
mosa; Gus Edwards, Greeley, and 
Graden Weinland, Durango. 


Trade Committees 


Of OPA Flayed 
By Minn. Dealer 


Members Are Cast 
In Role of Snoopers, 
Miller Charges 


MANKATO, Minn. — OPA has 
cast the dealer members of the 
newly formed Automotive Trade 
Cooperative committees in the roles 
of “policemen and under - cover 
men,” Herman Miller, owner of 
Miller Motors (Plymouth - De Soto) 
here, charged last week. 


Miller unloosed his blast at OPA 
in a letter to Carel C. Koch, dis- 
trict director for the price agency 
in St. Paul. The dealer asserted 
he had “no taste” for serving on 
the auto trade committee to which 
he had been appointed. 


“This committee,” Miller’s letter 
declared, “is to be on the assump- 
tion that dealers are violators. It 
is my experience that most: dealers 
have too much at stake and that it 
is the individual who disregards 
the OPA rules. 


“There are simply too many 
transactions and not enough OPA 
to police them.” 


OPA’s record does not stimulate 
a desire among dealers to help by 
serving on the trade committees, 
Miller said. He pointed out that 
there is “too much conflict in 
OPA itself and far too much con- 
fusing publicity in all phases of 
its activity.” 

“The publicity libels everyone in 
a trade in the public mind, in that 
it constantly intimates to the pub- 
lic that all people in business are 
to be suspicioned,” the letter added. 


“I do believe OPA has had a 
function and has done good, but 
it has tried to outdo itself. It 
has the powers to make rules and 
does not have the manpower and 
ability to enforce all of them, 
with the result that thousands 
of responsible people in business 
are put in a very awkward posi- 
tion of trying to operate a busi- 
ness according to OPA rules, 
when they see going on all about 
them disregard of the rules by 
people whose responsibility to the 
public is very limited. 

“OPA, in the person of Mr. 
Chester Bowles, has usurped pow- 
ers never originally granted it, and 
continues only because the public 
recognizes its worth in carrying 
out its original function, rationing. 

“OPA should look into its own 
mirror and recognize that public 
castigation will not enforce its will 
and that private citizens, be they 
auto dealers or John Q. Public, 
are not policemen.” 


4 Canton Dealers 


On OPA Group 


CANTON, O.— Four representa- 
tives of the Stark County Automo- 
bile Dealers Assn. have been ap- 
pointed by OPA to the newly or- 
ganized Cleveland District Automo- 
tive Trade Cooperative committee. 

They are H. N. LaMorder, John 
Pearl, A. L. Salsburg and I. J. Mes- 
senger. 


3 County Groups Meet 


With Mansfield Dealers 


MANSFIELD, O. — Automobile 
dealers from Richland, Ashland 
and Crawford counties in Ohio 
were guests at the Mansfield Auto- 
mobile Dealers Assn. at a dinner 
here last week. 





On the House . 


Three biggest U. S. counties 


(from car sales standpoint) didn’t 


have a rep on the dealer committee which met with OPA to protest 


SSR 49, until loud howls went up. 


... Dealers aren’t subject to excise 


tax on sales of reconditioned parts, according to Treasury ruling 
made for Lynn Snow, ex-NADA vice-president. . . . 


Philadelphia Automobile T 


rade Assn., “oldest in America,” 


has issued its 1945 handbook, giving by-laws, members list, etc. 
... Akron dealers will hold outing Aug. 16, while Detroit dealers 
will tee off July 31 at Grosse Ile.... 


Automotive Trade Assn. of Virginia has awarded this mugg ar. 
honorary membership; the membership calendar has top spot on my 


wall. 





—Pete WEMHOFF 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


It’s Suicide! 
i postponement of SSR 49 until Sept. 1 is welcome 
news to dealers and motorists alike. But the news would 
be even more welcome if OPA finally tosses the whole regu- 
lation into the ashcan. 

How OPA can continue to insist on SSR 49, after ODT 
has termed it a threat to transportation, is hard to under- 
stand. The AAA, representing thousands of motorists, has 
also joined forces with auto dealers in their battle to save 
transportation from another burden. 

Motorists, whom OPA says it is trying to protect, will 
find it’s another story, if the regulation is put into effect. 
Those with older cars—and what car isn’t today—will find 
that, with bolts rusted, etc., mechanics won’t be able to com- 
plete a job in the required time. Therefore motorists may 
have to wait a long time before getting a repair job done, 
if at all. 

If that is protection for the motorists, it’s certainly suicide 
for transportation. 


Vet Employment 
j pens question of postwar jobs for returning veterans has 
produced many a startling defense of the war workers in 
the columns and editorials of the nation’s press. These writ- 
ers warn of a split in the ranks of labor if the veterans are 
favored over the workers in granting postwar employment. 

The plea that veterans should be accorded the same treat- 
ment as the workers was made by the unions. And now the 
so-called savants have taken up this cry, ostensibly in the 
interests of harmony but actually to the despair of the war 
veterans who didn’t dare strike, for any reason. 

The veteran, the man who triumphed over the most dan- 
gerous enemy yet to threaten the United States, deserves 
the break over any ‘stay-at-home.” After all, what would 
seniority or collective bargaining or unions amount to if 
Krupp were now running the auto plants or the Nipponese 
flag flew over the White House? 

But what has stirred the ire of the unions and their sup- 
porters was the bill of Rep. Rankin of Mississippi which 
would provide that veterans cannot be required to join 
unions or pay union dues. 

Although the proposal stands little chance of passing, 
partly because the headstrong Rankin railroaded it through 
his House Veterans committee, the action serves to point up 
the battle that lies in store over the job rights of war 
veterans. 

Admitted that Rankin is a bitter foe of unions and that 
his legislation is too reactionary for these times; yet no 
American can deny to any returning veteran what is right- 
fully his in the way of postwar employment and a chance 
at a secure job. The picture after the last war, when far too 
many veterans were selling apples on the streets of the 
country they had fought to preserve, should serve as a 
bitter reminder to anybody, union or corporation, who would 
refuse a veteran a break. 

Failure of Rankin’s effort to give the veteran a break 
means that they’ll have to play ball with the unions. Maybe, 
indeed, veterans should be encouraged to join unions. It 
would be interesting to see how the veterans’ ideas on 
strikes blends with the ideas of the postwar union leaders. 


To add to the overwhelming con- 
census of opinion that a new auto- 
mobile is the first “must” for the 
majority of the American people 
comes a recently completed study 


made by the 
AUTOS FIRST— Equitable 
OPA 


Trust Co. of 
HITS BACK! 


Wilmington, 

Del., among 
47,000 people in the New Castle 
County area. Their questionnaire, 
they say, covered practically every 
home and small apartment in the 
territory whose total population is 
about 150,000. They add: “The area 
covered by the survey is perhaps as 
typical of the country as a whole 
as any similar sized geographical 
unit because it includes the city of 
Wilmington, with its thousands of 
office workers and factory em- 
ployes, and it also includes rural 
New Castle County with its farms 
and smaller towns.” 

* * * 


“The analysis indicates that auto- 
mobiles are the most popular de- 
ferred need of the people in this 
area. A total of 947 or nearly one- 
half of those replying to the ques- 
tionnaire, need a new automobile. 
While the average price estimate 
was $1,100, analysis of the figures 
discloses that the most popular 
price is $1,000. Thirty-eight percent 
of those replying expect to buy in 
the $1,000 to $1,200 range. Twenty- 
six percent hope to pay less than 
$1,000. Perhaps these purchasers 
only need a second-hand car, but 
this estimate may mean that many 
people hope to buy a new, light car 
at lower than prewar levels. 

ob * * 


This particular survey developed 
further that second in popularity 
was a new radio, a third was the 
washing machine, fourth new furni- 
ture, and a new refrigerator ran 
fifth. However, only about half as 
many planned on buying a new re- 
frigerator as planned on a new 
automobile. An interesting item to 
me was the fact that 45 out of a 
2,000 admitted their intent to pur- 
chase a private plane. This adds up 
to what I have mentioned many 
times in this column: There is go- 
ing to be a surprisingly large mar- 
ket for individually-owned planes 
and until someone can disprove my 
theory, I am going to hold to this 
prediction. 

* ok * 


On the editorial page today you 
will find an official rebuttal from 
OPA to my challenge in recent 
issues that, if there is a surplus 
beyond the needs of military re- 
quirements, the present gasoline 
rationing quotas should be relaxed. 
The courteous official who wrote 
me has challenged my statistics on 
supply and production, figures 
which, I will now admit, came from 
some pretty high authorities in the 
petroleum industry. For the minute, 
I am not backing down on any 
statement I have made regarding 
surplus gasoline or the right of the 
individual motor car owner to be 
the final judge on how much mile- 
age is still left in his tires and his 
car. Could be that in our usual 
simple manner, we are uncovering 
the fact that even the OPA does 
not know all that is going on. “Fig- 
ures don’t lie,” but I am old enough 
to know that you can secure sta- 
tistics to prove either side of almost 
any argument. I am _ withholding 
my answer to OPA until I can ob- 
tain some more facts and recheck 
the sources of my original informa- 
tion. T’ll bet you can hardly wait! 

* * © 


One of the reasons publicly given 
why OPA was held down on any 
relaxation of gasoline rationing is 
the lack of rubber, and the other, 
freely quoted, is that spare parts 
may not be available. It is an inter- 
esting commentary that our own 
Jack Weed, who attended the Cin- 
cinnati sale of surplus motor car 
and truck parts, recently found that 
although the surplus catalog listed 
millions (yes, I said MILLIONS) 
of motr car and truck parts from 
fenders to spark plugs, only two 
buyers attended the sale and they 
were, aS you may have suspected, 
NOT automobile dealers. We are 
making it our job to find out why— 
maybe you can give us the answer? 

G.MLS, 
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In This Corner 


‘OPA Hits Back . ; a 


The views expressed in this column are those of our readers. 


Anonymous contributions will not 
observed upon request. 


Gas Situation 

Publisher George Slocum’s col- 
umn “A Word in Edgewise” in your 
June 18 issue has recently been 
brought to my attention. I have 
also read with interest your May 
14 editorial “Let’s Re-examine Gas 
Rationing” and other material on 
this same subject which you have 
published recently. In an effort to 
make for better understanding, I 
am writing to discuss the civilian 
supply of gasoline with you and 
to explain why, under present con- 
ditions, further liberalization of the 
gasoline rationing program is not 
possible. 

First of all, there is no surplus of 
gasoline being “held back by the 
OPA.” As a matter of fact, during 
1944 and in the first quarter of 
1945, withdrawals of gasoline by 
civilians have exceeded the quotas 
established by the Petroleum Ad- 
ministrator for War. In 1944 the 
consumption of gasoline by civili- 
ans, and dealers’ and distributors’ 
losses, all of which are supposed 
to come out of the civilian quotas, 
exceeded quotas by an average of 
19,000 barrels daily. In the first 
quarter of 1945, it ran 1000 bar- 
rels above quota. Handling losses 
average 1% to 2 percent of the 
total. 

On the basis of these figures, it 
is clear that there is no surplus. 
If civilian consumption of gasoline 
were to be increased by as little as 
15 percent above its present level 
without any increase in supply, 
workable inventories of stocks in 
the hands of refiners and suppliers 
would be wiped out in less than a 
year’s time. Critical shortages in 
some areas would develop even 
sooner. 

A careful check of data available 
in our Gasoline Rationing Branch 
has revealed no information on 
gasoline having been poured back 
into the ground. I would be inter- 
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be accepted but confidence will be 


‘ested if you could furnish me 
additional details. If such a thing 

did occur it was undoubted yg 
transportation problem, naturaiy 
beyond our control. 

I have likewise been unable@e—m"™ 
find any statistics to substantiate 
your contention that gasoline pj, 
ducers in this country are ope 
ing at only 60 percent of their 
potential capacity. According to 
American Petroleum Institute, 
the past year the amount of runs 
to stills ranged from 86 to 95 pa 
cent of refiners’ capacity. In June, 
1945, the number of runs _ to 
stills daily averaged 4,900,000 bq 
rels daily. In 1941, the most recent 
year before gasoline rationing, the 
averaged 3,860,000 barrels daily. = 
refiners are therefore setting new 
production records, but the = 
mands for petroleum  produWs 
brought about by the war are also 
setting all-time records. 

The only method by which we. N 
could secure more gasoline would | 
be to increase the yield from crqj# 
oil. It would be possible to step up 
this yield, but it would be at the 
expense of fuel oil, residual i 

(See LETTERBOX, Page 23, Col. 1) 


—— 


. Years Ago 


One Year Ago 
July 17, 1944--Auto makers meet 
with WPB on new-car plans .q@— 
Michigan CIO reaffirms no-strike 
pledge .. . Truck-tire output lag-_ 
ging seriously. 
19 Years Ago 
July 16-22, 1926—GM announgss_ 
plans for technical institute 
Flint . . . Greater power features 
new Oldsmobile line . . . Aub 
in production of new seven-passen- 
ger sedan ... Auto output up 300. 
percent since 1914 . . . Perfect 
announces low-cost heater for big 
production cars. 
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RFC Functions Simplified 













As Truman OK’s Merger 


WASHINGTON. — Approval of 
the RFC “merger law” by Presi- 
dent Truman was described last 
week by the federal loan adminis- 
trator, John W. Snyder, as an im- 
portant step toward simplification 
of the RFC. 

This consolidation of certain sub- 
sidiaries into RFC, which became 
effective July 1, was brought about 
by a joint resolution sponsored by 
Sen. Wagner, chairman of the Sen- 
ate Banking and Currency com- 
mittee, and by Rep. Spence, chair- 
man of the House Banking and 
Currency committee. 

The legislation, passed without a 
dissenting vote, provides for the 
absorption by RFC of Rubber Re- 
serve Co., Metals Reserve Co., De- 
fense Plant Corp., Defense Supplies 
Corp. and Disaster Loan Corp. 

These RFC _ subsidiaries were, 
with the exception of Disaster 
Loan Corp., created for purposes 
of national defense and war pro- 
duction. 

“Consolidation of the subsidiaries 





several of the Allison-powered fighting planes among Chrysler Export 
the famous aircraft with Hyatt equipment. 


In the Allison engines Hyatt Precision Roller Bear- [stee eee 
° * . firm’s India divi- 
ings are used on the propeller reduction gear drive sion. 


and starter and generator drive shafts which galso tS ae 
function in driving other accessory units. 
Dependable Hyatt Roller Bearings also serve in 


other aircraft engines as well as in starters, super- 


Powered by 
Allison... 


samen: MYATT 


It is with considerable pride that we are able to include ee 


into RFC, the parent corporation, 
in addition to simplifying opera- 
tions, may reasonably be expected 
to result in some economy,” Snyder 
said. 

The management of their activi- 
ties will remain in the board of 
directors of RFC, the members of 
which have previously served as 
the directors of the subsidiary cor- 
porations. No personnel changes 
are planned. 

“In 1940, when the tremendous 
construction and stockpiling activi- 
ties lay ahead of us, the establish- 
ment of subsidiaries was unques- 
tionably the most effective organi- 
zational method that could be de- 
vised to cope with the defense 
production problems,” Snyder said. 
“Now that the nation has success- 
fully constructed the ‘Arsenal of 
Democracy,’ it is possible to sim- 
plify the operations of these de- 
fense corporations.” 


chargers and propellers. 


HYATT BEARINGS DIVISION - GENERAL MOTORS CORPORATION 


Harrison, New Jersey 


* Chicago . Detroit 
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the month-long November progress |auto show classics during the , 
exhibit and re-enactment of the/|riod of 1935 to 1940. 
first automobile race, held here 50} The Museum of Science and Tz 
years ago on Thanksgiving day, is|dustry will provide space for \©& 
being generated throughout the in-|exhibits without charge to manus 
dustry, it was disclosed last week | facturers, but from present appe-@e 
by Maj. Lenox R. Lohr, president of | ances their financial assistance wat 
the Museum of Science and Indus-|be needed to assure the November 
try, sponsor of the events. progress exhibit maximum succ @je 


sent representatives to him unso-|plays to automobile manufactuee™ 
licited with the object of partici-|ers,’ Maj. Lohr said. “In other) 


pating. words, tire, accessory, parts 





TIPPING THE SCALES at a record- 
shattering 228.7 pounds, this huge piece i tu 
of self-lubricating Oilite bronze bar corded by the Chicago Automobile | gible to participate. How many we 

oe from powderes — 
some 84% pounds heavier than the pre. ™mittee headed by M. J. Lanahan|depend upon space available anc 


, Trade Assn., which through a com-|will be able to accommodate wigs 


vious record also 
Corp.’s Amplex division. Vera 
game measures the piece, 
twice her weight. 


by Chrysler has taken the responsibility of as-|for that reason it may become ne- 
lin- sisting Maj. Lohr and his staff, so|cessary to turn down late for la @gg 
far 


re *. 
a . | tenes 


Auto Progress Exhibit 


Re-enactment of First Car Race in Chicago 
Stirs Interest of Industry 


By Mel Adams cerned. The CATA had much ve. 
Staff Correspondent able experience in working wiv 
CHICAGO. — Keen interest over |manufacturers through putting of 












































Maj. Lohr, who guided A Century |from a promotion standpoint. The 


of Progress here in 1933 and 1934,|CATA will be utilized to work wi 

said that contacts with automotive |the industry and is now forbear 
companies have already been made | lating its program. : 
and that a number of them have| “We are not restricting the dia 










ae 


Important support has been ac-|material manufacturers will be en- 
















f 





as manufacturers are con-|of room, much as we would dislike j 
to do this.” Z 
“New cars will not be ready , 
the general public by November,” § 
Lanahan said, “but this fact d — 
not take away any of the glamour 7] 
and appeal of the exhibits, because | | 
the public will be keen to see tl@ce 
pageant of progress, as well as the / 
new models, and the buying urge } 
will be whetted.” .2 


«1 


|Continental Signs 
$2 Million Order 


For Jet Engines 


MUSKEGON, Mich.—A contract | 
calling for the manufacture gq 
intermittent-jet engines and metcGieaq 
ing units by Continental Aviation 
& Engineering Corp. of Muskeggs 
and Detroit has been signed FE 
tween that company and the Army 
Air Forces, C. J. Reese, presidegs _ 
of the company, announced he® 
last wek. 


The engines are adapted from t @e- 
propulsion unit which actuated the 
German “buzz bombs.” In addition 
to manufacturing them, the cota 
pany expects to participate, with 
the Air Technical Service Com, 
mand, in a development and 1:3" 
search program with higher effi- 
ciency and effectiveness of the 6 
vice as its goal. The contract, 
totaling $2,679,788.88, contains pro- 
visions covering this work. — 



















ek 8 7 Production of the engines will be 
Pee th) tt) hey handled in the new Continentg 
= A : plant on the outskirts of Muskegco™ 
and research will utilize facilities 
there and in its Detroit laborg, — 
tories, Reese said. 


Chrysler Export 


Appoints Davis - 


DETROIT.—C. B. Thomas, presi- 
dent of Chrysler Export Corp., h@= 
announced the appointment of 
Theodore G. Davis as executi e 
manager of Chrysler's Europe 
and Near East 


a 





eet 
e 
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Associated with 


since 1936, Davis 
has been assist- 
ant director of 
truck sales and, 














Returning to the “a 
United States in T. G. Davis 





executive assistant to Brig. 
James Kirk, chief of the sma” 
arms division, Office of the Chief 
. of Ordnance, at Washington. bs 


Canadian Dealers Sell 


British War Cars 
HALIFAX, N. S. — Cars wig. — 
British right-hand drive design 
for war purposes are being solg 
here by the War Assets Compr 
through regular licensed car deal- 
ers. The cars have been repaintga-= 
and sell for an average of $7 
and over 200 have been disposeg 
Oakland, California of in the Halifax district. 7 
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SHIFTING ENTIRE FACTORY DEPARTMENTS TO THE 
COUNTRY FOR WORKERS’ SECURITY AND EFFICIENCY. 


J. to demonstrate true 
decentralization < 


At waterpower sites in Michigan, along the 
Huron, Rouge and Raisin rivers, you see them 
—18 “Village Industries” established by Ford. 

Here work nearly 5000 men and women who 
know the peace and security of having “one foot 
on the soil . . . and one in industry.” Many live 
on their own farms nearby. They earn good cash 
incomes from their shopwork. 

These busy little industries, since 1921, have 
been setting an example of true decentralization. 
They are not “branches.” They do not duplicate 
the work of main plants. They are complete pro- 
duction departments which do specific jobs from 
start to finish. 

Such true decentralization, made possible by 
methods developed in big city shops, spreads its 


Nankin Mills—one of the first Ford Village Industries 


benefits widely. It distributes purchasing power. 
It assures finer precision workmanship on small 
items like gages, lamps, and carburetors. And it 
eliminates power waste. 

Mr. Ford visions the time when industry will 
be made up of “‘a lot of little centers.” And by 
proving the economic possibilities of this type of 
decentralization, he has established another in 
the long line of Ford “‘firsts.”’ 

In the days ahead, when motorcar production 
is resumed at Ford, America will continue to 
profit by such forward-looking thinking and 
planning and doing. 


“THE FORD SHOW” Singing stars, orchestra and chorus. Every Sunday, 
complete NBC network. 2:00 P.M.,E.W.T., 1:00 P.M.,C.W.T., 12:00 M., 
M.W.T., 11:00 A. M., P. W. T. 


EXPECT THE “FIRSTS” FROM FORD! 
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FOB FACTORY 
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Workers Must Learn 
Lush Periods End 


By A. H. Allen 


TYPICAL of the reconversion problems which manpower 
is now facing is the case of a Cleveland steel mill where 
workmen in the hot rolling department were drawing fancy 
pay checks as long as large tonnages of heavy plate went 
rolling out to the shipyards. When the mill began shifting 


over to rolling sheet, which is, 


of course, thinner in gage and | 


requires more time for roll- 
ing, crews found their weekly take, 
based as it is on tonnage output, 
was shrinking. So they immediately 
went on strike in protest. After 
several days of idleness, when 
enough tonnage was lost to supply 
the requirements of possibly sev- 
eral thousand passenger cars, they 
returned to work, but only on con- 
dition immediate action be taken 
on their wage grievance. 

Any impartial consideration of 


A. H. Allen 


this grievance— 
and there are 
hundreds like it 
coming up every 
week — leads to 
the inevitable 
conclusion that 
thousands of 
working people 
are going to have 
to realize the 
shift from the 
lush war period 
back to some- 
thing like normal 


peacetime operations must be ac- 
companied by lower take-home pay. 
This does not mean any lowering 
of pay rates; if anything they are 
higher than before the war. But 
where total income is based on 
length of time spent on the job, 
overtime, total production, or sim- 
ilar factors, and where the war 
pressure has lessened, there is no 
other answer than lower pay 
checks, 

The alternative, raising basic 
rates to make take-home pay 
equivalent to what it has been 
in recent years, means nothing 
but more inflation and in the 
long run workers are the ones 
who suffer most from inflation. 
Yet try to convince any workmen 

the reason he is paying 25 cents 
for two ears of sweetcorn is simply 
that he and his co-workers have 
so many quarters they are perfectly 
willing to spend on two ears of 
corn, and he will tell you that you 
are crazy. * * *% 


Not Enough Capacity 
For All Orders 


Steel companies are up against 
a “toughie” when it comes to filling 
unrated orders for sheet steel, of 
which the automotive industry is 
such a large consumer. Being such 


e . 3 - : 


Stage 


- 


good customers, the motor buyers 
have had much trouble in obtaining 
favorable results from the various 
kinds of “pressure” they can bring 
on the mills, and they are pressing 
now for the first attention on sheet 
shipments. 

However, the mills have a lot 
of other good customers who 
need sheets, though in smaller 
quantities, but right now there 
is not enough capacity to handle 
all these unrated orders, particu- 
larly in view of the fact some 
buyers place identical orders with 
two or even three sources in the 
hope of clicking with at least one. 

Thus the steel mills are placed 
in the unenviable position of hav- 
ing to refuse someone, and they 
do not like it. Result is they are 
hinting to WPB that it might be 
a good idea to re-establish priori- 
ties on civilian sheet-steel business 
to relieve producers from the odi- 
ous task of telling a good customer, 
“No.” On the other hand, WPB 
is trying to “get itself out of busi- 
ness” just as quickly as possible; 
it wants no part of working out a 
priority system for civilian busi- 
ness. It will try to help mills sift 
out duplication of orders and to 
prevent keeping orders in force 
where the end military products 


a 
ae Re 


has been canceled or cut ba 
but beyond that it does not prte 
pose to go. : 
WPB’s attitude seems enti 
sound. Even though some supplie 
have to tell customers “No” at 
present time, they should not suf 
too much in the future, for th 
buyer knows it is only the pressysg. 
of war demands which compell 
refusal. Such a predicament cers 
tainly is no grounds for scratchigg¢ 
a supplier off the list as an vie : 


. 


tual source. * * * 
Puts the Brakes 


On Conclusion 


When one of the rear brakes 
a 1946 Ford model being demon-; 
strated at the preview the ot 
day let out with a high-pitc , 
squeal as the car slowed to a stop,) 
one of the newsmen said, “ 
oh, squeaky brakes.” Unperturb&®, 
the driver replied, “Well, you see! 
this job still has the old brakg@- 
haven’t had time to get the néW 
ones installed yet.” 


There is a lot of good zinc die 
casting business in store fo 
someone, if a casual inspectice 
of the ornate radiator grille as- 
semblies on the 1946 Mercur; 
and Lincoln models means anyjws 
thing. The Ford design is com- 
posed largely of steel stampings J 
chrome plated. i 4 


Detailed reading of the new@3 
Reuther Plan — to create a Federe 
Housing Production Authority and 
a Federal Railroad Equipment P@— 
duction Authority to operate idle 
war plants — shows it to be even 
more impractical and absurd thi 
the first one which attempted to 
rough out a way to build 500 ajg. 
planes a day. Fortunately, tia 
latest plan probably will draw 
scant attention from governmeg— 
“experts,” thereby saving a lot © 
patient argument and explaining ~ 
by people who have spent th 
lives in these two fields. It 
nothing more than out-and-out 
socialization of two segments 
manufacturing industry, at the tax- 
payers’ expense, with the on] 
excuse of artificially propping Ge 
wages and employment. 


Dykstra Gets Posti® 
In GM Service = 


DETROIT.—Appointment of The- 
odore A. Dykstra as manager @= 
the technical department of the 
General Motors 
Service section 
with headquar- 
ters in Detroit, is 
announced by 
Myrle St. Aubin, 

Service section di- 
cector. 

Dykstra suc- 
ceeds Milton H. 

O’Brien, who re- 
signed to become 
a partner in a 
Detroit Diesel di- 
vision dealership 
in California. 


ELKS 


Elks see more people 
than any other group 


of 680,000 individual 


Te OO Baa 
Se ee eee er er TOR Ce ee eee 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 
Capital and Surplus more than $65,000,000 
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TURAL Uae BOOMS 


ed Bodies in AL 


ee 


ee ii Balloon 
er ol Springing 


SEs 
THE F; 


UTOMOTIVE history proves it. Comfort is the 





mainspring of sales. Closed bodies, balloon 
tires, coil springing — all won big sales increases for 
their pioneers. Now, in the coming struggle to in- 
crease position-in-the-industry, Airfoam latex seat 





eater comfort 


Tires in 1924 
eb ee 


Ty vg : 
SHIONING 
FLOATING RIDE 









It smooths out the ride; reduces long-trip fatigue 
to nil by actual test. It lasts the life of the car, pro- 
tects upholstery from wear. But most important of 


all, it gives you a new, nationally advertised sales 


feature to talk about — SUPER-COMFORT — some- 


ow you can start the FOURTH — 
with_Z- 


. . i 
cushioning offers manufacturers and dealers the thing every buyer wants! : 
greatest comfort sales feature in history. : 

oe e + . 

k 

That’s because Airfoam seat cushioning brings For complete information, write: Goodyear, Manu- g 
custom-built comfort to any car at very nominal cost. facturers Sales Division, Akron 16, Ohio. . 


ic 
or 
er 


o AIRFOAM SEAT CUSHIONS ha 
a “give” to the slightest pressure, smooth 
out jolts and vibration, insuring a rest- 


ful, fatigueless ride. 


PC eka st 


et, 
GOOD, YEAR 
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THE GREATEST NAME 
IN RUBBER 


i] 








Airfoam—T.M. The Goodyear Tire & Rubber Company 
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More Hand Tools 
Forecast As WPB 


Relaxes Rules 


DETROIT.—A more ample sup- 
ply of mechanic hand-service tools 
was promised through action taken 
last week by WPB’s relaxation of 
restrictions on production and de- 
livery of these items effected by 
amendment of Order E-6. 


Under amendment to E-6 the list 
of tools covered by the order is re- 
duced. Ball pein hammers, cold 
chisels and punches, metal cutting 
files, metal working punches, pis- 
ton ring compressors, ring grooves 
cleaning tools, spring tester tools, 
boxes and valve spring compressors 
are dropped from the E-6 list. Pro- 
duction and delivery of those tools 
with priorities regulation No. 1 and 
other applicable WPB orders and 
regulations. 


The AA-5 rating floor at pro- 
ducers’ level for industry is re- 
moved effective Aug. 1. The WPB- 
547 (distributors’ stock set aside) 
will also be eliminated. After that 
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OPA’s TOP AWARD for best organized transportation plan in Detroit, and 


No. 1 in successful operation, was presented las 


week to Woodall Industries, 


Inc. The new OPA citation, first to be awarded in Michigan, was officiall 
Gresentes to Herbert J. Woodall, pea, by OPA district director W. Ear 


itzgerald. Left to right are Fitzgerald; 
undies. 


Johnson, vice-president; Carolyn 


monthly production of each item 
listed on exhibit A for delivery on 
unrated orders, even though they 
have unfilled orders for these types 
of tools. 


Pontiac to Continue 


Suggestion Plan 
DETROIT.—Pontiac Motor divi- 
sion’s employe suggestion plan 


date, producers will be permitted to;which has been in operation for 
schedule up to 25 percent of total38 months will be continued in the 


BUY 
WAR 


HIS is the most powerful artificial light known 


to man. 


Its power—800,000,000 beam candle- 


power—is such that you could see it 80 miles away. 
Built by Sperry Gyroscope Co., Inc., it will blind a pilot 
flying at 40,000 feet, can send a beam of light farther 
than man can see with the most powerful glasses. 


TOLEDO 1, OHIO 


THE 


oodall; Thomas K. Angott; Baird 


division’s postwar operations, H. J. 
Klingler, general manager, said 
last week. 


Through June 6, Pontiac has paid 
out a total of $79,768 in war bonds 
and stamps to employes whose sug- 
gestions have furthered war pro- 
duction. These awards, with a ma- 
turity value of $87,476. have been 
made to 988 employes. Three em- 
ployes have received top awards of 
$1,000 bonds. 


Black Market Grows 


Montreal Officials Estimate Majority of Deals 
Are on the Shady Side 


MONTREAL. — The Wartime | 
Prices and Trade Board here is 
waging a relentless fight against 
black-market operators in the used 
car trade, thought to be the richest 
illegal market in operation § in 
Canada. 

This black market has developed 
steadily since 1941 when the manu-, 
facturing of new automobiles 
ceased and probably it will con- 
tinue to broaden in scope. Board 
officials are working to obtain court 
convictions against all violators of 
the price control act. Black mar- 
keteers are reaping enormous 
profits in both the purchase and 
reselling of used automobiles and 
at the same time disposing of ve- 
hicles of inferior mechanical con- 
ditions to the general public. 

With the increase of used cars in 
the black market field, the Mon- 
treal Gazette reports, the question 
asked by many interested in the 
situation, is, who is responsible for 


the present state of affairs of thy 
market in general? 


Is it the franchised dealers, w 
have their prewar reputation tf 
safeguard and will want to rel 
upon it in the future, or thes 
“new” dealers, who are mostly fo 
mer salesmen in the trade and a 
thoroughly acquainted with th 
business? Or is it the man on th 
street who encourages the conditior 
to exist by willingly paying a, 
exhoribtant price and asking fo 
no receipt for his money? 


It is the opinion of many full: 
conversant with the situation tha 
the “new” dealer, who has no repy, 
tation to maintain, and is onl 
temporarily connected with the 
trade in order to reap huge profit 
available at this particular time 
together with the salesmen and 
others that cannot conduct thei 
business without the use of a car, 
are boosting the number of infrac- 
tions of the price control act. 


The methods used by black mar- 
ket operators to evade apprehe 
sion and conviction by price boara 
investigators, and their unethical 
practices in “fleecing” the publi 
even after they have collected an 
exhorbitant sum for a used car, are 
both numerous and in some case 
almost unbelievable, an official of 
the board explained. 

It is estimated by officials that it! 
Montreal alone, between 35,000 and 
40,000 automobile transactions hav 


'gone through the records this year, 


Portable Searchlight Power Plant, built by 
United States Motors Corporation, equipped 
by Auto-Lite. 


The men of the ground forces who use this tremendous 
light to combat enemy aircraft, know its electrical 
equipment—starter, battery generator, distributor 
and coils—is built by Auto-Lite. The long life and de- 
pendable performance of these vital units are proof 
the name Auto-Lite means precision manufacturing. 


ELECTRIC AUTO-LITE COMPANY 


SPARK PLUGS 


LIGHTING 


BATTERIES + 


SARNIA, ONTARIO 


* STARTING 


ra) 
IGNITION 


WIRE & CABLE 


TUNE IN “EVERYTHING FOR THE BOYS” STARRING DICK HAYMES—EVERY TUESDAY NIGHT—NBC NETWORK 


which represents approximately a 
$25,000,000 turnover in the trad 
The percentage of that figure pass- 


ing through black market channels E 


is hard to estimate, an official ex 
plained, but he was of the opinion 
that the larger portion of it had 
been handled by “shady” operators! 


Figures obtained of prosecutions 


arising out of infractions of th@® 
price control act governing the sale 


of used cars some time ago, showed 
that the Province of Quebec wa. 
listed as having the largest num- 
ber of prosecutions, which then 
totaled 113. Almost daily sinc 
those figures were compiled, how- 


ever, Prices Board officials herg 


have succeeded in increasing tha’ 
amount and will continue to do so. 
officials warned, until the blaci 

market is stamped out entirely or 
at least curbed until the productio 

of new automobiles will cause i 
to be wiped out automatically. 


Boost Butyl Quota 
For Large Tubes 


WASHINGTON. — More GR- 
(butyl) synthetic rubber is being 
made available for inner tubes fo 
large tires, W. James Sears, deputy 
director of the WPB Rubber bu 
reau, said last week. 

Because the production of GR-1 
has increased, it is possible to per 
mit its use in all inner tubes except 


in the small sizes, 5.50-16, 6.00-1%@ 


Sears said. 


On the Pacific Coast ra 
y , > ’ » , 


gardening 
is different 


You plant artichokes and rhu- 
barb in January, roses bloom in 
December, tuberous begonias in 
football season. You have to learn 
gardening all over again, and 
you learn it from Sunset, The 
Magazine of Western Living. 
(Sunset was five-to-one choice 
for gardening information in 
Stanford University Survey.) 
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--and Joseph W. Frazer 
is “getting set” to 
build it--at 


Good news in the farm field! 


There’s better farm equipment on the way, 
too! Graham-Paige has developed a new 
improved farm tractor, with direct-attached 
implements; a new light Rototiller, as well 
as large tractor-drawn models for full-scale 
farming. Keep watching the news from 
Graham-Paige’s farm equipment division! 


a ER a RN ee ee ee ee aoe come em od 


The most exciting secret in America is being kept at 
Graham-Paige today. It’s a brand new, better kind of 
car...aS new as tomorrow’s sunrise, and as rich in 
promised glory. It has no “previous models” to hold 
it back . . . no limitations imposed by pre-war tools and 
dies. Only the free flight of inspired, experience-guided 
design, and a determination to excel! Never was a new 
automobile created under more favorable circumstance. 
In engineering, design, materials and performance, it is 
the car of tomorrow! And Joseph W. Frazer’s smooth- 
working production organization at Graham-Paige is 
getting ready to build it .. . just as soon as the pressing 
needs of war give way to the pent-up wants of peace. 


GRAHAM-PAIGE MOTORS CORPORATION 


Detroit 32, Michigan 
Wartime Producers of ‘Alligator’? Amphibious Tanks, Armored Landing Craft and 
Precision Parts for Super- Bombers. 
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"I'd trade them in for a 
song - = = can't a eee 


Whit hinoff ONE GOOD CUSTOMER 


HERE’S nothing in business more painful than the loss of a good customer. 


It took years of hard selling to win him from competition. The product 


was right. But a user will not forgive slow and slip-shod service. So . . . write 


him off .. . for keeps! 


The engineering, construction, performance of any mechanical product may 


be the finest in its field . . . but always the final pay-off is determined by 


service after the sale. 


» GOOD SERVICE is made up of many in- 
gredients. But it eventually centers in just one 
place ... in the hands of capable mechanics 
equipped with the most efficient tools for every 


service operation. 


Sounds simple — but many a service-minded 
manufacturer has found that the job of educa- 
ting a scattered army of mechanics on the ad- 
vantages of owning “factory recommended” 


service tools, can be prohibitively costly. 


The answer is. . . turn the entire responsi- 
bility over to Snap-on. This is exactly the job 
Snap-on’s tool distributing organization has 
been successfully doing for 25 years. Snap-on 
field men visit service establishments every- 
where — call on the mechanics in the shops 
— display and demonstrate factory recom- 
mended tools — take the orders and deliver 
the goods. If you are interested in better serv- 


ice for your post-war products, write Snap-on. 


SNAP-ON TOOLS CORPORATION 


6082-6 28TH AVE., KENOSHA, WIS. 


SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 
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1944-45 Ruli 


s Reviewed 


Many Court Decisions 


Affect Auto 


By Leo T. Parker 

CINCINNATI. — During 1944-45, 
the higher courts have rendered 
many decisions which affect the 
automotive industry. Many of 
these decisions reverse older law. 

This article reviews the out- 
standing higher court decisions 
to help readers avoid similar law 
suits and also to assist them, by 
reference to the cited modern de- 
cisions, to win favorable verdicts 
in event of unavoidable suits. 


DRIVER INTOXICATED 

Modern higher courts consist- 
ently hold that a person who is 
“contributory negligent” cannot 
recover damages for a sustained 
injury. However, this rule of law 
is not applicable when an injury 
is effected by an intoxicated auto- 
mobile driver. 

For illustration, in Rice Bros. 
Auto Co. v. Ely, 178 S. W. (2d) 
88, reported in January, 1944, it 
was shown that a salesman for a 
dealership injured a_ pedestrian 
while driving an automobile for 
his employer. The pedestrian sued 
the auto company for damages 
and proved that the salesman was 
intoxicated when the accident oc- 
curred. 

The higher court held the auto 
company liable. The court said: 

“Driving while drunk is an 

act highly criminal, fraught with 
danger, and evinces such entire 
want of care and indifference to 
results as to constitute wanton 
negligence. This would pre- 
clude the defense of contribu- 
tory negligence.” 
Of course, all drivers who kill 
a person while violating a state 
law or while acting grossly negli- 
gent, are guilty of manslaughter 
and may be sentenced to serve a 
term in the penitentiary. 

Other modern higher courts re- 
cently have held drivers of motor 
vehicles guilty of murder. See Ni- 
chols, 103 S. W. (2d) 481, where 
a higher court held an automobile 
driver guilty of murder and sen- 
tenced him to serve 10 years. 


SALESMAN AND PERSONAL 
BUSINESS 

Under no circumstances may an 
employe recover either damages 
or compensation under the State 
Workmen’s Compensation act for 
an injury sustained while the em- 
ploye was not acting within the 
scope of the employment. 

For illustration, in Gumbrill v. 
General Motors Corp., 13 N. W. 
(2d) 16, reported in March, 1944, 
it was shown that a traveling 
salesman of ran automobile manu- 
facturer was in a city to attend 
a convention meeting. 

While going to a restaurant 
in a friend’s automobile, the 
salesman fell while stepping 
from the automobile. He sus- 
tained a severe injury and sued 
to recover compensation under 
the State Workmen’s Compen- 
sation act. 

The higher court refused to al- 
low compensation because the 
automobile from which the sales- 
man stepped belonged neither to 
the friend’s customer nor to a 
customer of the local automobile 
dealer. In other words, since the 
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Industry 


salesman was disabled while az 
personal business, he was not ej 
titled to compensation hecause 
the injury was not sustained 
the course of his employment. 
NEW AUTOMOBILE 
GUARANTEE 

In Cobb v. Truett Motor coe 
11 So. (2d) 120, a dealer who sold 
a used automobile gave the p 
chaser a “new-car guarantee.” 

In _ subsequent litigation thg 
higher court held that the sell 
‘warranted” the automobile to be 
free from defect in material a 
workmanship, but also obligate 
himself to make repairs and fur- 
nish free of cost to the buyer o@ 
parts during the period of ti 
fixed by a standard new-car guar— 
antee. 

In General Auto Sales Co. v. 
Capitol Motor Car Co., Inc., 4 
Atl. (2d) 767, reported in Jan 
uary, 1945, a dealer sued a dis- 
tributor to recover alleged over 
charges on automobiles. Thé 
evidence showed that none of 


-_ 


b 
—_ 


the parties paid any attentiong, —_ 


to any of the provisions or 
either the signed dealer agree- 
ments or the manufacturer’ 
schedules. 

The higher court refused to hold 
the distributor liable for the 
leged overcharge and _ explainec 
that an enforceable contract 
one based upon original “inte 
tions” of the contracting parties. 
Thus when the parties consiste 
ly failed to comply with the oris 
inal contract, the higher court 
held it void, as between the pag 
ties. 

COUNTY NOT LIABLE 
Although a state, county or m 
nicipality purchases automobilé 
materials or supplies, it is not lia- 
ble for payment unless the co@ 
tract of purchase is approved by 

legally authorized officials. 

For example, in Consolidate 
Inc., v. Cass county, 53 N. E. (2d) 
738, reported in April, 1944, it wm, 


a 


a 


shown that the sheriff of a com” 


ty purchased certain chemicals 


from a salesman who failed @— 


have the contract of sale approv= 
ed by the county officials who 
later refused to pay the accour 

The seller sued the county. The 
lower court held the county lia- 
ble, but the higher court revers 

the verdict. 

INJURY CAUSES DISEASE 
If an employe subsequently di 
as a result of an injury caused by 
negligence of his employer, tk 
employe’s dependents can sue ans 

recover damages. 

For instance, in Premier Mo 
tors v. Smith’s Adm’x, 178 S. W. 
(2d) 205, reported in April, 1944, 
.it was shown that a dealership’ 
employe was seriously injured 
when a clock insecurely nailed 
to the beaverboard wall of th 
company’s office fell on his head. 
Later the employe contracte¢ 
erysipelas causing his death. 
The employe’s dependents sued 

the company for damages. f 


— 
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me 
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higher court held the company lia™: 


ble and said that the testimony 
of physicians indicated that t} 
disease resulted from the injury 
Eprror’s Note: More court de- 
cisions will appear next week. 


Engineered in Wood by Expert 


Factory-Parts Men ... Built by Men 
With 25 Years of “Know-How”. . ‘@ 
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Quality-made bins are available right now 


all parts requirements. 


These are so superit 


to ordinary parts bins that they meet the 


exacting 


specifications of such plants 


Chrysler Corp., Ford Motor, Murray Body, e 


SPERBER MANUFACTURING C 


1815 Trombly Ave, 


Detroit 11, Mich. 
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First glimpse a cars to come 


A hint of glamor in the coming 1946 Hudsons 
e «© « eaught by the camera of John Paul 


Pennebaker, nationally famous photographer 


You have waited long for new motor cars. Soon they 
will be here. 

That they are urgently needed goes without saying. Their 
manufacture is one means that will speed America back to 


normal living and normal business. 


The famous Hudson Triangle—glimpsed here as it will 
appear on the 1946 Hudsons—is more than a promise of 


glamorous beauty, new styling and appointments. 


It is the symbol of great factories which, after four years of 





the most exacting war manufacture, will be ready to build in 


large volume—to highest quality —for old friends and new. 


It is the mark of an organization with a 36-year record of 
progressive engineering—and an old tradition of perform- 
ance, endurance and safety to uphold. 

It is the emblem of a company that will build and sell 
a substantially larger share of the industry's total volume 
in the years ahead. 


Look for these fine Hudson Sixes and Eights. 


HUDSON 


HUDSON MOTOR CAR COMPANY, DETROIT 14, MICHIGAN 
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Pontiac Converts 


Giant Building 
To Parts Depot 


DETROIT. — Pontiac Motor has 
converted a 357,000 square foot 
building into one of the largest 
parts depots in the automobile in- 
dustry, according to D. U. Bathrick, 
general sales manager. 

Planned originally as a service 
parts warehouse, completion of the 
building was rushed in 1942 for the 
manufacture of aircraft torpedoes. 


More than a mile of overhead 
conveyors will be set up, along with 
miles of bins that have already 
been constructed, according to 
Bathrick. The depot is equipped 
with an enclosed railroad spur line 
and enclosed truck docks which 
will accommodate the largest ve- 
hicles. 

There is a separate accessories 
department and a “unitizing” sec- 
tion where special orders are 
grouped for shipment. 


N. H. Food Dealer Fined 


$200 in Truck Gouge 
CONCORD, N. H. — (UTPS) — 
Charged with offering a 1941 Stude- 
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NEW BUFF BRICK front of the Davis Oldsmobile dealership in Kansas City, 
Kan. The glass front at the left, now carrying an appeal for mechanics, is the 
front of the display room where new cars will set after the war. 0. W. Davis 


has been at this location eight years. 


baker 1% ton truck for sale for 
$1,989.93, when the legal ceiling was 
$950, Harry E. Yoken, a Ports- 
mouth fruit and produce dealer, 
has been fined $200 in U. S. District 
court here. 


It was the first time a defendant 
has been fined in New Hampshire 
for attempting to violate OPA reg- 
ulations. 


“Guess some big space buyers 
must have been lunching at this table’’ 


Ames Wheel and Frame Co., 
Ames, Ia., has become the exclu- 
sive GMC truck and coach repre- 
sentative in its territory, Jim 
Groth, owner, announces. 

* * * 


Wyman Motor Co., Harlowton, 
Mont., announces the purchase of 
a new building at Wentworth Ave. 
and Highway 6, to be occupied 
after a complete remodeling. 


Pe, 


1945 
Engineers Sought jee 
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Record Road Expansiog, 
Awaits Postwar U. S. & 


WASHINGTON.—When the war 
in the Pacific ends, the United 
States is going to enter upon the 
greatest era of highway construc- 
tion in its history, according to 
Engineer-Director Charles Upham 
of the American Road Builders 
Assn. 


A program truly astonishing in 
its size and extent, Upham believes, 
will be carried out in the next few 
decades, and “its effect on our na- 
tional life will be far-reaching.” 

In Upham’s opinion, the increase 
in motor transportation is one of 


Portage Dealers Meet 


RAVENNA, O. — Portage County 
Automobile Dealers Assn. held a meet- 
ing here last week. Walt R. Hamer, 
executive secretary of the Ohio Auto- 
motive Dealers Assn., and E. J. Leh- 
man, secretary of the Akron Automo- 
bile Dealers Assn., were guest 
roy oie D. L. Sessions, president of 
the Portage group, presided at the 
meeting. * 


Quite apparent. Just as it’s quite apparent why Solid Cincinnati reads 
The Cincinnati Enquirer. Most interesting newspaper in town. Packed 
with the nation’s top features. Crisp news editing. Easy to read. Con- 
stantly checked by reader surveys to keep it the kind of newspaper that’s 
preferred by the solid, substantial people it pays you to reach. Biggest 
circulation gain of any Cincinnati newspaper in the last 10 years. 


The Cincinnati Enquirer is represented by Paul Block and Associates 





the reasons why he can sa 
prophesy a vastly augmented Jf 
terest in this form of constructi¢ 

“Trucks, buses and private ca. 
he said, “will be used to a 
greater extent than ever befo 
They will be new and better | 
hicles, and they will require ne 
and better roadways on which 
run.” 


More trained and experienc 
men must be found to build thi 
scientific highways of tomorrow. 
will be a big and colorful job, az 
it is recommended 
young men of America for the 
serious consideration. 


“This need for more trained ros 
builders presents a challenge 
our technical schools and univ 
sities. Highly specialized knowledg 
is required by the highway eng 
neer, and special courses should 
developed to offer young men wh@® 
can visualize the bright future 
this interesting profession. 

“We are hopeful that a consid#, 
erable number of young men 
take this suggestion for a caré€ 
to heart. We hope too that head@ 
of colleges and universities v : 
give the matter of special road P| 
building instruction serious cog% 
sideration in making up their _ 
gineering schedules for postwar, 
years.” s 
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Briggs Preparing 
To Boost Peace 


Output 25% 


DETROIT.—Briggs Mfg. Co. 
started to prepare its plants for 
peacetime work 25 percent in @. 
cess of peak prewar manufacture, 
W. P. Brown, president, told stocy- 
holders at the company’s annt 
meeting last week when all direc- 
tors were reelected. 

Fifty percent of the company’s 
floor space has already been fregd_ 
of war work through cutbacks af 
cancellations, and reconversion ac- 
tivities are underway, Bro§ 
stated. He had previously an- 
nounced that the company wo 
spend $10,000,000 on reconversion. 

“In planning for our postwar 
work, we are expecting to use Nie 
only all of our former peacetime 
space, but also the plants 7. 
buildings we have added for our 
war work,” Brown said. 


— 


_ 


me 


* 
% 


a. 
HOTEL . 
FORT SHELBY_} 
DETROIT iF 
J. E. Frawley, General Manager ~~ s 
900 ROOMS WITH BATH, —a 
CIRCULATING ICE WATER, | ‘a 
SERVIDOR — FROM $2.56 i] ° 
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© “Today science is the keystone 
of victory...Tomorrow the key- 
stone of the future’ — i. General David Sarnoff 




























Brigadier General DAVID SARNOFF, 
President, Radio Corporation of America 






POPULAR SCIENCE Monthly forecasts, following V-J Day, 
a “machine age” greater than any you have known 


After Victory, Americans are going to demand in greater volume than ever 
before the necessities, comforts and luxuries of life made possible by scien- 
tific research. 


At 17, David Sarnoff took a post on Nantucket Island because 
there was a good radio library there. He stayed until he had 
mastered every book on the shelf. Now, as President of RCA, 
he typifies the present trend in industry to select know-how 
skill for the top job. Note the telegraph instrument: it is 
General Sarnoff’s way of “keeping in practice.” 








Proof? Never before in POPULAR SCIENCE history has interest in things 
mechanical been so keen as now. Leaders of industry affirm the fact. Many of 
these, like General Sarnoff, are know-how men. . . mechanically inquisitive . . 
men who would rather tinker a machine than read a short story. 


i The Army and the Navy are educating millions of men in mechanics. This 
, in assures POPULAR SCIENCE Monthly a still larger circulation when these men 





with their newly acquired mechanical skills return to civilian life. POPULAR 
SCIENCE Monthly’s future is indeed bright. 


HE LIKES PEOPLE 
HE LIKES BOOKS 


Mr. Advertiser! If yours is a new and better product, cultivate the mechan- 
ically-inquisitive men. They are not only first readers about the new but 
first buyers. Surveys prove conclusively that POPULAR SCIENCE families rank HE LIKES MACHINES 
higher than others in ownership of all kinds of mechanical products—auto- - has a knack for 


motive, household, industrial. mechanics and math- 
ematics. His is a sci- 


Reach these men through the pages of their favorite magazine, POPULAR _ entific quotient. . . 


SCIENCE Monthly. More than 650,000 of them read it each month—for busi- os fae form of 


Spearhead for Post-War Mg 


THE NEWS@-PICTURE MAGAZINE OF SCIENCE AND 
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Hewitt Rubber 
Lists Changes 
In Personnel 


To provide greater efficiency in 
the engineering production of war 
products and to increase the post- 
war volume of civilian products, 
Hewitt Rubber Corp. has effected 
several personnel changes within 
the organization. 

Lester D. Bigelow, vice-president, 
has moved to Chicago to supervise 
midwest sales, the same position he 
occupied before the war. During the 
war years he was in charge of 
manufacturing. 

The top position in manufactur- 
ing goes to Frank W. Blanchard, 
who has been promoted from chief 
engineer to factory manager in 
charge of all production in both 
Buffalo plants. Blanchard has been 
with Hewitt for nine years. 


Clayton H. Skinner has been pro- 
moted from plant engineer to chief 
engineer. T. C. Zinter, Hewitt tech- 
nician since 1919, has been named 
manager of belt sales and develop- 
ment. 


Harold C. Patterson, former as- 
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Auto Personnel 









































PONTIAC ZONE service managers 8 


guests of General Service Manager Earl 


nt two days in Pontiac recently as 


aber (extreme right) to study Pontiac’s 


new service program. The meeting was held in the Pontiac Model Service Station. 


sistant sales manager, has been ap- 
pointed manager of hose sales and 
development. R. G. Mack, formerly 
with the Sponge Aire Seat Co. of 
Buffalo, has joined the Latex Foam 


Product division. 

Stewart Ogilby, former technician 
of General Cable Co., has been as- 
signed to chemical research on 
latex foam product development at 
the Buffalo main plant. 


Charles F. Munroe has joined the 
Eastern Sales division in New York. 
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After the war your big problem will 


be how to make enough cars to satisfy all 
the people who will be bidding for your 


194X models 

"Even so, 
cial effort 
established 
who kept on 
through the 


with 


fistfuls of war savings. 


I hope you will make a spe- 
to earmark new cars for your 
customers—for the people 
buying new cars right 
thirties—for the habitual 


new car buyers who will keep your 
dealers exchanging cars for dollars 


7ops with tomorrows 7op p Customers, too! TINEA 


ADVERTISING OFFICES «+ 


Larry Burmester, formerly with the 
Gates Rubber Co. of Denver, has 
been appointed to the Pacific Coast 
division in San Francisco. Frank B. 
Speaker, who served as a WPB en- 
gineer in Washington, has been 
added to the field engineering staff. 

A. A. (Fred) Beaulieu has been 
named a district manager of hose 
and belt sales in the eastern cen- 
tral states. James Doyle has joined 


Mack Appoints Seanor 


Head of Export Sales 


Appointment of H. E. Seanor 
as vice-president in charge of 
export sales for 
Mack is an- 
nounced by A. C. 
Fetzer, vice-pres- 
ident. 

Seanor joined 
Mack in 1939 as 
a special sales 
representative in 
the firm’s Chi- 
cago office. Since 
1941 Seanor has 
been vice - presi- 
dent in charge of 
the Mack Public 
Works and Mines division. 

* ” cd 


DeRidder Named President. 
General Manager of Adel 


William A. DeRidder has been 
elected president and general man- 
ager of Adel Precision Products 


H. E. Seanor 


the sales staff in the Boston area.|Corp., Burbank, Calif., according to 
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year after year, war money or none. 


"People like us are valued pretty high 


by the marketing men in 


motordom. We 


have the most stable dollars—the good 
jobs, good salaries, executive positions 
—and the steadiest stake in the nation." 


PEOPLE LIKE THAT READ IIME! 


Even today —after two years of gas rationing and no new car 
production —TIME readers own 108 cars per every 100 families. 
And 8 out of 10 of these cars were bought brand new. 

TIME families’ cars are living on borrowed time —are already 
an average of 3 years older than when they would ordinarily 
be traded in. The best way to talk to their owners is through 
the pages of TIME—the magazine they say they prefer 7 to 1 


over all other magazines they read. 
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NEW YORK CHICAGO BOSTON . 


PHILADELPHIA © CLEVELAND @¢ 


DETROIT -« 





SAN FRANCISCO 








announcement made last week by 
Henry S. Wright, chairman of the §& 
board. He succeeds Ray Ellinwood . 
resigned. 

DeRidder has been a director of 
Adel since January, 1943. In 1920, iy 
he joined predecessor companies of 
General Metals Corp., Vernon, Calif., 
becoming president in 1937, a posi- @ige 
tion which he will retain. Like Adel, 
the company is also owned by © 
Transamerica Corp. “ 

* * * 

















Detroit Diesel Appoints B 


Patterson, Bentley 


Appointment of C. W. Patterson 
as sales engineer and E. F. Bentley 
as contractors’ equipment sales 
manager, was announced last week @s 
by V. C. Genn, sales manager of 
Detroit Diesel Engine division of 
General Motors Corp. 

Patterson, who will make his 
headquarters in Tulsa, has served 
as a special service representative 
in the South Pacific since 1942. 
Bentley has.been associated with 
Diesel divisions of GM since 1934. 

* * * 


Pacific Mills Reopens 
Office in Detroit 


Pacific Mills announces the re- 
opening of its Detroit office at 
429 Fisher Bldg., Detroit 2. 

* * * 


Redmond Co. Names Wertz 


To Direct Auto Sales 


D. L. Wertz, a Detroit represent- 
ative for the Eclipse Machine divi- 
sion of Bendix over a period of 10 
years, has been appointed manager 
of automotive sales for Redmond 
Co. Inc. of Owosso, Mich., manu- 
facturers of fractional horsepower 
electric motors. 

Wertz will be at 841 Book Blidg., 
a the new office of Redmond 
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* * * 


Lear Boosts Mountjoy 


Garrard Mountjoy, who has been 
in charge of research and develop- 
ment work in the Radio division of 
Lear, Inc., has been advanced to 
take charge of all research and de- 
velopment work in Lear’s New 
York laboratories. 


3-M Appoints Taylor 
Dr. Nelson W. Taylor has been 
appointed to the post of technical 
assistant to the director of re- 
search, it is announced by Dr. H.N. » 
Stephens, of Minnesota Mining & 


Manufacturing. 
a * * 0 


— 


- 


ear 


a) 


aa 


Mellinger Promoted 


W. Miller Cook, vice-president in 
charge of sales at Ohio Rubber Co., 
announces that Glenn A. Mellinger 
has been promoted to the position 
of assistant sales manager. Mel- 
linger has been with Ohio Rubber 


since 1936. 
+ * * 


Plomb Names Foster 


Appointment of W. W. Foster as 
sales manager for the southwest 
region is announced by R. W. Kerr, 
vice-president and director of sales 
of Plomb Tool Co., Los Angeles. 


E 
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Heads Goodrich-Sweden 


Appointment of William F. @ 
Lowndes as managing director of 
Goodrich Svenska-Gummi A. B., 
with headquarters in Stockholm, 
Sweden, is announced by S. W. Cay- 
wood, general manager of the in- 
ternational division of B. F. Good- 
rich. 


™ 


+ * + 


W. C. Perkins, who has been 
associated with American Chain & 
Cable Co., Inc. for years, has relin- 
quished his duties as district sales 
manager of the Pittsburgh terri- 
tory of the American Chain divi- 
sion. Perkins will continue with 
the company as a special repre- 
sentative with headquarters at 
York, Pa. 
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Edward M. Martin, of the Inter- 
national division of B. F. Goodrich, 
has returned to France to resume 
duties halted when German armies 
overran that country. 

= * - 


American Seating Co., Grand 
Rapids, Mich., announces the ap- 
pointment of Hugh G. Bersie as 
product manager of the company’s 
Transportation Seating division. 
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Know this man? 


He is Wage Earner America. He and the 
millions of families like his form nearly 50 per 
cent of the total population—nearly 70 per 
cent of the city population. 

He can buy America’s prosperity. 

Here’s how: 

When we’re ready for final peace, we can 
provide jobs for all willing to work if we will 


manufacture and sell 50 per cent more than 
we did in the best pre-war year. 


We can do that if we can find the customer who 
can consume that much...afford that much. 


There is a customer like that in America— 
these same Wage Earner millions. 


They are America’s great new market of to- 


‘ morrow—right now...today. Their saved up 


billions at this moment are four times greater 
than all America had saved up back in 1918. 
And the spendable cash of Wage Earner 
income, above basic and fixed expenditures, has 
advanced 92 per cent—while that of America’s 
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white collar group has decreased 31 per cent. 


W.P.B. Chairman Krug points out that 8 out 
of 9 of these Wage Earners will go right on in 
the change-over period doing exactly what 
they have been doing —in the same plant, at 
the same job they always had — ready — and 
able to buy the goods that will keep all hands 
employed. 

But it’s up to your advertising to hold these 
Wage Earner millions up to the great new 
standards of living that have been theirs during 
the war. It’s up to your advertising to reassure 
them of the Security of Spending. 


They’ll buy if your advertising wins their trust 
... their belief. 


There’s one sure place where you know you 
can win both their trust and belief. For they’ ve 
given both—for 25 years—to Macfadden publi- 
cations, where they found the magazines which 
best interpret their lives, their hopes, their 
aspirations. 

No other magazines reach more of America’s 
Wage Earner millions. No other magazines 
have greater power to influence them. 


If Your Advertising Meets Its Biggest Challenge 


Headquarters for Wage Earner Information 


In the last 12 years, Wage Earner America has 
become the dominant influence on our economic 
and social life. Through these years Macfadden 
Publications have accumulated an immense amount 
of data on every facet of Wage Earner life in order 
(as stated in Macfadden’s pledge to industry)... 
“to maintain our service to Industry as the most 
authoritative private source of knowledge and 
understanding of these people—upon whom In- 
dustry —and, indeed, our entire economic system 
as we presently know it—must depend:’ 


Here are a few of the titles released recently by 
Macfadden’s Research Director Everett R. Smith. 
These will be of immediate interest to executives 
seeking clearer understanding of how America’s 
Wage Earner millions live, work, plan: 


This Changing America «What Shall We Do About It? 
Pattern For Survival 
The Workers Look at Management 
What the Workers Want and Expect in Postwar 


Wage Earner Forum, Vol. 2, No. 1, reporting findings 
on: Postwar Purchase Plans of Wage Earner Wives 
How They Will Pay for Postwar Purchases 
Sentiment on Installment Buying+ Rationing Control 


We have still available a limited supply of the 
above titles. They are free on request. 


Reaching One-Half The Wage Earner Magazine Reading Families in America 


MACFADDEN PUBLICATIONS, INC. 


TRUE STORY - THE MACFADDEN WOMEN’S GROUP + THE MACFADDEN MEN’S GROUP 
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This is a country of vast distances; cars wear out faster. 
There is a higher per capita car ownership than almost 
anywhere else. 





a 
—Where People Earn More Money 


Ailey 





The average per capita effective buying income is 





~ SoXS -— $2,282, according to Sales Management — 3rd highest 


= of any big city in America. 


Savings neared the $500 million mark last April! $275 
million in cash; $209 million in “E" war bonds. Com- 
pare this with St. Louis’ grand total of $538 million and 
Boston's $594 million. The average Seattle family has 
$2,350 saved! 





4, Don't “quota” Seattle on the basis of pre-war sales. 
Population is up . . . and every survey shows more 
than 80% of these new arrivals intend to stay. People 
like it here! 


WHERE YOU'LL SELL MORE CARS 


Wer production is in full swing Seattle should 
rank among the first 12 American cities on your sales chart! 
Recognizing this great potential, The SEATTLE TIMES is 
today laying plans to help you take every possible ad- 
vantage of the opportunity. For it is the medium to reach 
the people who will be buying the cars. The SEATTLE 
Times is the preferred newspaper in 7 out of 10 Seattle 





homes. 
HEAD AND SHOULDERS \ ABOVE ALL OTHER SEATTLE PAPERS 
ED NEWSTAPER 
7we PREFERR 
7/0) SEATTLE HOMES d . 
wpa OF Searrce Times 


Seattle,11, Washington 





Represented by: O'MARA & ORMSBEE, INC. * NEW YORK e CHICAGO « DETROIT « LOS ANGELES « SAN FRANCISCO 











Dodge Promotes 
Ouellette, Green 
To Unit Heads 


DETROIT.—Louis J. Ouellette 
has been appointed director of dis, 
tribution and Al Green named di- 
rector of business 
management for ‘ 
Dodge division, it 
was announced 
last week by For- 
est Akers, vice- 
president. 
Ouellette has 

























Al Green 


been Detroit re- 
gional manager 
since November, 
1943. His new as- 
signment climaxes 
ES 28 years of con- 

tinuous service in 
selva the Dodge organ- 
ization, with the exception of his 
military service with the Motor 
Transport Corps in World War I. 


Green brings a background of _ © 
five years in sales and 11 years in@je 
business management to his new 
post. He joined Dodge in January 
of this year. 























Fairbairn Wins 
Goodrich Boost 


DETROIT.—Donald W. Fairbairn 
has been named manager of the 
Detroit district of the Industrial 
Products Sales di- 
vision of B. F. 
Goodrich, it is an- 
nounced by E. F. 
Tomlinson, di- 
vision general 
manager. 

Fairbairn suc- 
ceeds Ralph Mc- 
Peake, who has@ 
been Detroit dis- 
trict manager 
since 1938 and is@, 
retiring. McPeake 
is a veteran of 
the rubber industry, having been@= 
with Goodrich since 1909. 

Fairbairn joined Goodrich in 
1926. For 15 years he was a sales 
engineer in the Detroit district for 
industrial rubber products. = 


Pontiac Offer - 
Ready to Produce Shells j 


Until Need Ends _ 

PONTIAC. — Pontiac Motor has 
expressed its willingness to con-QGe- 
tinue production of 155 mm. shells 
until the military need no longer 
exists, H. J. Klingler, general man- 
ager, said last week. 

Segregation of the plant areag@— 
producing shells, however, will al- 
low unhampered and speedy recon- _ 
version of adjacent sections of the@y= 
main Pontiac plant to auto produc- 
tion, Klingler said. 

During the last six months, Pon-™ 
tiac has produced the heavy 155 
mm. shell at a rate of nearly four@ 
a minute, working six-day weeks 
and 22.5-hour days. 

Production of five-inch aerial™ } 
assault rockets continues at Pon- 
tiac in a separate plant entirely@e= 
devoted to that assignment. 


















































LST Called Natural 


As Auto Ferry 

CHICAGO. — Hundreds of 
Navy veterans may find jobs in @ 
Lake Michigan ferry service for 
autos when LST’s become avail- 
able for civilian use, according 
to shipping men here. Navy 
Capt. Paul S. Goen, who super- @) 
vised construction of the boats, ~~ 
said the LST’s are “natural 
ferries.” 


Capt. Goen said the ships 
could carry at least 100 auto- 
mobiles per load. Autos could @ 
be hauled by trailer from De- 
troit to Muskegon or St. Joseph, 
Mich., then loaded on to the 
LST’s for shipment to Chicago 
and from there to St. Louis or 
other river ports. 
































SW YORK. — To aid them in 
‘ring insurance business vol- 
in cooperation with banks in 
-esumption of auto buying after 
war, property and casualty in- 
nee agency firms throughout 
country this month are receiv- 

. copies of a “bank and agent 
; « plan” manual prepared by the 
onal Assn. of Insurance Agents. 


se new manual outlines meth- 
c. whereby the agent can develop 
fr, insurance while the local bank 
whatever financing of the auto 
eeded. It explains agent-bank 
co.» eration programs which have 
been worked out.in such cities as 
Angeles, St. Louis and Atlanta. 


With its membership of about 
2,000 insurance firms, NAIA has 
lav estimated 75,000 insurance ex- 
ecutives, counselors and salesmen 
in the field. 


The manual will tie in closely 
with the auto financing manuals 
f the American Bankers Assn.’s 
"f committee on consumer credit. The 
j bankers’ group already has issued 
_ ne manual on dealer financing 
| activities by banks. 

Lie About Aug. 15, it is understood, 
Py che association will issue a direct- 
'|| financing manual as a guide to 











































buyers. In this latter manual, the 
various methods of banker-insur- 
nce agent cooperation outlined in 
“| the new agent’s manual will be 
| overed. 


, An official trademark insignia 
E | whereby the local insurance agents 
nd banks can. tie their advertising 
; ogether for the promotion of the 

| plan has been adopted by the 

surance agents and released for 

| use in any fashion desired by 
banks or insurance agencies. 


It is intended that the insur- 


anks making direct loans to car 








\ 


raham Appoints 
ornell, Russell As 
ast Zone Chiefs 


| DETROIT. — Graham-Paige zone 

managers for the New York and 
Philadelphia areas were announced 
last week by E. Peerce Lake, gen- 
pral sales manager. 


i) 












M. B. Cornell _—A. J. Russell 


M. B. Cornell, for 17 years with 
Chrysler, was named manager of 
he New York zone. A. J. Russell, 
‘tormer district manager for Nash 
in Philadelphia, was appointed field 
= anager in Philadelphia. 
Cornell served with Chrysler as a 
district and regional manager and 
= aS assistant general sales manager 
for Dodge-DeSoto in Canada. Since 
the war he has been with the 
rysler Tank Arsenal. 
Russell is a former Cadillac and 
Oldsmobile distributor in Pitts- 
burgh and Philadelphia. 


wWair Fined $2,800 


n Finance Gouge 


DENVER. — Two Denver used- 
ar dealers have been fined $2,800 
by U. S. District Judge J. Foster 
Symes here. 

They are Max and Ben Orland, 
of the Orland Auto Sales Co., 575 
Broadway, charged by OPA with 

xceeding price ceilings by forcing 
purchasers to finance transactions 
with a finance company connected 

ith the Orlands. They pleaded 
nolo contendere on six counts. 

One charge was made at the re- 
quest of Lieut. Billy Ray, war 
veteran recovering from combat 
njuries at Fitzsimons general hos- 
pital. The veteran told OPA officials 
he had offered cash to the Orlands 
or a used car. They refused, he 
said, and offered the above-ceiling 
finance plan. 






‘Bank-Agent Auto Plan’ 


.,int Program for Postwar Financing Trade Starts 
As Insurance Men Get Briefing 


ance agents’ manual will both 
inform and stimulate agents 
throughout the country to enter 
into working arrangements with 
their local banks. It is pointed 
out that during the war, the 
finance company “package” 
stranglehold on automobile casu- 
alty and property insurance has 
been broken. 

Now with the resumption of 
auto selling due in the near future, 
it is believed that the insurance 
agents can start on a better than 
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even basis with the finance com- 
panies’ insurance units. Many auto 
owners whose cars have been paid 
for are now carrying their insur- 
ance with insurance agents, with 
the latter hoping not only to retain 
this business but add to it as car 
buyers become more numerous. 

Auto insurance merchandising by 
the local agents necessarily in- 
volves an opportunity for direct 
financing by banks. The consumer 
credit committee of ABA does not 
favor direct financing over indirect 
(dealer) financing, or vice versa, 
but urges banks to apply either sys- 
tem as best suited to their needs. 

The official insignia of the bank 
and agent auto plan will identify 
the joint consumer credit program 
of banks and insurance agents for 
the financing and insuring of 
motor vehicles. 


Rapid Return of Latex Foam 
Forecast for Civilian Uses 


NEW YORK.—Wartime research 
and rapid progress in the use of 
synthetic rubber latex are speeding 
the return of latex foam products 
to civilian markets, the Rubber 
Manufacturers Assn. said last week. 


Natural rubber latex was the 
basic material for the cushioning 
products introduced in the prewar 
decade. Supplies were choked off 
when the Japs swept into Malaya 
and the Netherlands Indies in 1941. 
Resumption of natural rubber latex 
shipments from the Far East is not 
expected in the immediate future. 

Meantime, the past year has seen 


manufacturers making rapid prog- 
ress in adapting synthetic latex to 
new uses. Improvements in recent 
months have been such that latex 
foam made from synthetic rubber 
can step in to meet most of the 
backed up civilian demands as soon 
as government restrictions are 
lifted, RMA said. 


Latex foam made its transporta- 
tion debut in 1935 when it went into 
the first streamlined train. It has 
been specified for mattresses and 
cushioning in every Pullman built 
since that time. By 1938 it had 
spread rapidly to intercity buses. 
















Plexiglas AND THE POSTWAR CAR 







Gemlike luster, light piping, adaptability to 
three-dimensional effects — in these and other 
properties of PLExIcLas, “aviation’s standard 
transparent plastic,” there are almost limitless 
possibilities for the cars of tomorrow. 












Many PLeExictas applications are found in 
today’s cars...many more are fresh from the 
drawing board. All will be practicable as soon as 
PLEXxIcLAs is available for peacetime applica- 
tions, from the sparkling radiator ornament and 









front parking lights 


to the tail and direction 


signal lights and license plate holder @ 






Edge-lighted Piexic.as dials will impart an 
**age-of-flight” appearance to the instrument 









panel @} Molded Prexictas designs will subtly 


enrich steering wheel and controls 


door 


handles, window regulators and other interior 


hardware 4 


New notes of distinction will be added by a 
PLEXIGLAS robe rail of interesting design @and 


attractive garnish moldings 
will accent the over- 


PLExIcLas belt molding 


Outside, 


all streamline effect, which includes the curved 


PLEXIGLAS rear window © 


The applications illustrated will suggest others 
particularly suited to your design. Telephone or 
write our Detroit representative: W. E. Biggers, 
619 Fisher Building, Madison 1500. 


Only Rohm & Hoas makes PLEXIGLAS 


Prexicias is the trade-mark, Reg. U. S. Pat. Off., for the acrylic resin thermoplastic sheets and molding powders manufactured by Rohm & Haas Company. 
Represented by Cia. Rohm y Haas, S. R. L., Carlos Pellegrini 331, Buenos Aires, Argentina, and agents in principal South American cities. 


ROHM. & HAAS COMPANY 















Manufacturers of Chemicals including Plastics . . . Synthetic Insecticides 








WASHINGTON SOL IRE, 


dla 


PHILADELPUTA, PA. 


me rd 3 


_ Chemicals for the Leather, Textile and other Industries 
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In the Hopper... 


Dealer Bills 
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Favored 


By Ohio Legislature 


COLUMBUS, O.—Action taken by 
the General Assembly here on 
legislation affecting the automobile 
business has won the approval of 
auto dealers throughout the state. 
Not one bill was passed which 
was opposed by the dealers, while 
a number of bills backed by the 
Ohio Automobile Dealers Assn. 
were passed by the legislature. 

Two bills which automobile 

dealers urged failed of passage, 
one which would have taken the 
sales tax off used cars, and one 
that provided a straight $10 li- 
cense plate fee. Greater success 
might have been attained in con- 
nection with these two measures 
had not Gov. F. J. Lausche and 
members of the legislature de- 
cided that the present state tax 
setup should not be disturbed. 

Measures favored by OADA and 
passed by the General Assembly 
are as follows: 

1. Providing for maximum 


weights of vehicles and loads on 
the public highways of the state. 
By this action, the present axle 
weights will continue into the post- 
war period. 

2. Setting up a small business 
commission. 


3. Prohibiting the use of such 
words as “Army,” “Navy,” “Ma- 
rines,” etc., in stores or advertising. 


4. Placing a four-year limit on 
the retroactive collection of the 
Ohio sales tax. This bill was passed 
over the governor’s veto. 


5. Providing that a dealer must 
have a certificate of title in his 
name for any motor vehicle of- 
fered for sale. It was explained 
by Secretary Walt R. Hamer of 
the Ohio Automobile Dealers 
Assn., that this will help greatly 
in curbing the by-passing of 
titles and in the enforcement of 
the D. & S. licensing law. It is 
said that this is one of the best 


bills passed in recent years from 
the automobile dealers’ stand- 
point. 

6. Providing for reenactment of | 
the Ross act, which permits women 
and minors to work longer hours 
than during the war period. This 
was passed as an emergency meas- 
ure and is now in effect. 

7. A measure which increases un- 
employment insurance from $16 for 
18 weeks to $21 for 22 weeks. This 
was a compromise. The merit rat- 
ing plan is retained in the act. 

More than a dozen bills which 
the automobile dealers opposed 
failed of passage. Among these was 
the so - called Retail Installment 
Act. It is explained that this pro- 
vided for a complete disclosure of 
finance charges including dealer 
reserve. 

« s s 


Truck, Bus Tax Ordnance 


Near Enactment in Memphis 


An ordnance designed to collect 
an estimated total of $41,500 a year 
from truck and bus firms for use 
of city streets has been passed on 
first reading by the Memphis city 
commission, with final passage 
scheduled for July 17. 

Another ordnance levies a flat 


DEALERS, FORD AND MAXON agency officials confer at the Ford dealer, 


advertisin fund executive committee for the Kansas on 

—" Spruill Motors, Inc., Great Ben 
otor Co., Springfield, Mo.; 

D , A. D. Rayl Motor 

Motor Co., Kansas On: Mo.; Neil 

Motor Co., Beloit, Kan.; Harold Skaggs, McCoy-Skaggs Co 

Back row, left to right: Ira B. Groves, Ford 

Colburn, Independence, 


left to right: L. 
McGregor-Fellini 
Co., Topeka; A . Rayl 
Williams, Kelly-Williams 


Maxon Inc., Detroit; Reno B. 
Maxon, Chicago; Les Sholty, 
Motors, Inc., Kansas City; 
Maxon, Detroit. 


Maxon, 


$60 a year charge on all taxicabs 
operating on Memphis streets. This 
is expected to bring in about $14,000 
annually. 

Memphis officials said there are 
many trucking and bus firms with 
certificates of convenience and 
necessity from the state Railroad 
and Public Utilities commission 


See por yourself why 


SEORIS 
EAU LD 


leads the pield. f 


How long since you've seen a copy of Sports Afield Magazine? Ten minutes with the 


current issue will show you the reasons for Sports Afield’s unchallenged Jeadership* in 


the outdoor field! 


Here’s fresh, aggressive editorial policy at its best. Here’s top-flight art work and 


format. Here’s real interest! 


Yes, modern readership research, applied to America’s oldest outdoor publication, 


has given the country’s sportsmen just the editorial material they want. 


Years of careful planning lie behind Sports Afield’s leadership—the leadership that 


you can see! Read the latest issue. Prove to yourself that this great magazine provides 


not only the largest circulation in the field, but more reader interest per page and thus 


a better reading of your advertising message! 


In the outdoor field... kt 5 


APBD 


*Largest ABC Guaranteed Circulation—350,000 
Largest Total Circulation— 380,000 
Lowest Basic Advertising Rate. 


Paul Larson, Ford, Kansas City; 


branch. Front row, 


’ 
- Mack, Mosby-Mack Motor 
Co., Hutchinson, Kan.; D. E., 
Fuller, Fuller 
“Dodge City, Kan. 
Motor, Kansas City; L. R. Maxon, 
Kan.; Charles Baker, 
Brelsford, Broadway 
John Welch, 


H. H 


Chicago; R. BR 


and the ICC which have never paid 
any charge for use of city streets. 
a * * 


Responsibility Law Passed 
By Illinois Legislature 


The Illinois legislature has passed 
a financial responsibility measure, 
which is applicable to all Illinois 
motorists. The bill awaits the sig- 
nature of Gov. Green. 

The measure, introduced as an 
amendment to the motor vehicle 
law, was sponsored by the senate 
committee on insurance. It provides 
that effective Jan. 1, 1946, any mo- 
torist involved in an accident in- 
volving $50 or more damage, must 
report within 10 days to the di- 
vision of motor vehicles, and show 
financial responsibility either in the 
form of a cash bond, or certificate 
of insurance. 


Okla. Road Fund 
Stands to Lose 
$1,250,000 


Oklahoma’s state highway con- 
struction and maintenance fund 
apparently stood to lose more than 
$1,250,000 from money earmarked 
for it by the 1945 state legislature 
under a ruling handed down by 
the state attorney general last 
week. 

The legislature voted to give the 
surplus in the state general fund 
at the end of the fiscal year, June 
30, after money was set aside to 
retire the state debt, to the high- 
way fund. However, it also made 
other appropriations from “sur- 
plus funds accruing on or before 
June 30,” chief among which was 
a $1,250,000 appropriation for the 
public building fund. Several lesser 
appropriations also were made. 

State Auditor C. C. Childers was 
advised by the attorney general 
that the specific appropriations 
must be paid before the surplus 
which remains may be given the 
highway department. When the 
other appropyiations are paid, 
about $4,000,000 will be left for the 
road fund. 

* * * 


Three States Still Lack 
Fair Trade Laws 


Current-year state legislative ac- 
tivity has thus far left unchanged 
the number of states with fair 
trade laws, authorizing minimum 
resale price contracts between 
manufacturers and retailers. 

Such laws remain on the statute 
books of all states except Texas, 
Missouri and Vermont. No wide- 
spread attempt to repeal the laws 
in the states where they are ef- 
fective developed this year, al- 
though such pressure is expected 
with the resumption of price com- 


petition after the war. 
* * * 


Chain Store Tax Pleas 


Fall on Deaf State Ears 


Although making their perennial 
appearance in many of the state 
legislative sessions throughout the 
country this year, chain store tax 
proposals were given a generally 
cool reception. 

Analysis of reports currently 
available from state capitals indi- 
cates that no new major levies of 
this type were enacted, and that in 
most instances such bills failed to 
create much of a stir. 


Kan.; Alex Fellini, ' 
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Dealer 


. rove Deeds Building, 
i ucilities to Sons 
john D. Grove, Huntingdon, Pa., 
: deeded the building and facili- 
s of the John Grove Sons Chrys- 
dealership to his sons. The 
-ove sons have mapped plans for 
. addition to the building. The 
alership has 19 employes in the 





a rts and service department. 
* * * 
Tr 


‘nderson, Wash. Dealer Head, 


‘ets Seattle Charter Post 


M. O. Anderson (Buick), Seattle, 
as been elected a member of the 
‘tew Charter commission of Seattle 
uy the voters of that city. 

This commission has been set up 


y., rewrite the basic law of the 


war - expanded Pacific Northwest 

etropolis. Anderson is president 
of Washington Automotive Trade 
Assn. and regional vice-president 
of NADA. ; - 4 


Baxter in Cedar Rapids 
To Start Building Soon 
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Main St., Helena, Mont., as author-|for the territory from British Col- 
ized dealers under the new name|umbia to Ontario. 


Doings 


has been incorporated with author- 
ized capital of $20,000 to deal in 
motor vehicles of all kinds. Of- 
ficers: J. P. Booth, president and 
treasurer; W. J. Shaw, vice-presi- 
dent and secretary. 

* * * 


B-S Names Bottom 
Earle D. Bottom has been ap- 
pointed executive vice - president 
and general manager of the Bull- 
Stewart Equipment ‘Co., it is an- 
nounced by H. E. Stewart, presi- 
dent. Bottom has returned from 


three years’ service in the Army. 
* * * 


Saturday Respite 
Three dealerships in Crawfords- 
ville, Ind., R. M. Horner (Buick- 
Pontiac), Paul Tippett (Chevrolet- 
Cadillac), and H. J. Edwards (De 
Soto-Plymouth) now close at noon 


each Saturday. 
ca * * 


New Dodge Dealership 
Dodge has appointed Murray E. 


Eugene B. Baxter, president of |Stebbins and Jack Smith, 534 N. 


Baxter Motor Co., Cedar Rapids, 
Ia., announces plans for early con- 
struction of a modern dealership. 
The building will be of lightface 
brick and concrete with a _ sub- 
floor entrance to the display room. 


Buys 5-Story Building 
Grampp Motor Sales Co., Daven- 
port, Ia., has purchased the Halli- 
gan Corp. building for $60,000. The 
five-story structure will be used as 
a warehouse. | 2 


Jensen Purchases Shop 


Jess Jensen, owner of Jensen Mo- 
tor Sales Co. Cedar Falls, Ia., 
announces purchase of property at 
112 W. Fifth St. for use as an 
auxiliary paint shop. 


New Building for Ballard 


Construction of an L-shaped con- 
crete block and glass building for 
Ballard Hudson Motor Co., Port- 
land, Ore., to replace an existing 
building at 5203 Leary Way, is 
under way. The new building is 
estimated to cost $28,000. 

* K * 


Clayton Motor to Build 


The Clayton: Motor Co. (DeSoto- 
Plymouth), has awarded a contract 
for a sales and service building in 
Clayton, Mo. The building, which 
will contain 11,540 square feet of 
floor space, will be of the Williams- 
burg-Colonial style of architecture. 

oa x * 


Ostendorf to Move 


Ostendorf Motor Car Corp., Buffalo, 
will move to 1325 Main St. about 
Sept. 1. The firm was founded in 
1908 by the late George Ostendorf, 
former president of the Buffalo 
Automotive Trade Assn. 

ca * * 


Moves Recapping 


Allen Motor Co. (Buick-Cadillac- 
Oldsmobile), Cedar Rapids, Ia., 
plans to transfer its recapping de- 
partment to a newly purchased 
building at First Ave. and Eleventh 
St. before Aug. 1. 

a + * 


Check-Up Slogan 

In lieu of the scarcity of automo- 
biles for sale, Carl Staggs, of Staggs 
Motor Sales, Anderson, Ind., is 
using effectively the slogan, “A 
Check-up Now Is Better Than a 
Check-Book Later!” 
* eS + 


Brown Marks 22 Years 


Oscar W. Brown, service man- 
ager of H. B. Ransom Motor Co. 
(Chrysler), in Fort Worth, Tex., 
has marked 22 years of continuous 
service with his present employer. 
Brown became associated with 
Ransom in 1923, and rose from the 
position of delivery boy to various 
positions in the service department. 
In 1928 Brown attained the post 


p= he now holds. 


eg 








* * * 


Ida. Auto Store Opens 


Announcement is made of the 
opening of the Mackenzie Auto 
Equipment Co. in Twin Falls, Ida., 
to be managed by OC. R. Helfrecht. 


* » * 


Booth Motor Formed 


Booth Motor Co., Sumter, S. C., 


of Stebbins-Smith Motors. The 
company will deal in Dodge cars 
and trucks and Plymouth cars. 

* = * 


Shaffer Tractor Opens 


Shaffer Tractor & Implement Co., 
4797 Dirst Ave. South Seattle, 
Wash., has opened under the Ford- 
Ferguson franchise. Neil E. Shaffer 
is president, while Jim Morgeli, 
vice-president, heads the service 
department. 

+ * * 


Murphy & Sons Builds 


Andrew Murphy & Sons (Chrys- 
ler-Plymouth), Omaha, has received 
WPB approval to build an addition 
at 14th and Jackson for the repair 
of trucks and trailers. Cost is $59,- 
000. Construction is expected to be 
done by November. 

* * * 


KK. T. Armstrong has been ap- 
pointed assistant manager of 
Dueck-Nicoll Motors, Ltd., at Van- 
couver. Armstrong has been with 
General Motors of Canada for the 
past 18 years, starting with the 
company as sales clerk. For the 


past two years he has been busi-|by R. D. Scruggs, Chrysler dealer 
representative 'in Midland, Tex. 


ness management 


Fincher Motors, Miami, has an 
innovation in a waiting room for 
customers. The room is elaborately 
decorated with palms, oranges and 
coconuts. Orange juice is furnished 
free to customers and employes, 
and latest reports show a daily 
rate of consumption of 15 gallons. 
The waiting room is_ reportedly 
contributing considerably to in- 
creased customer labor and owner 
goodwill at the dealership. 

- * * 

The Arnold Auto Repair Shop, 
Mason City, Ia., has moved into a 
new one-story structure. 


* + + 
Tipton Ford Motor Co., Des 
Moines, has moved to its new 


building. Additional show-room and 
office space will be added after 
the war. 
* ~~ + 
W. C. Scherer, Chrysler dealer in 
Rosenburg, Tex., is in a cast as a 
result of recent injuries. Mean- 
while, the dealership is being op- 
erated by his wife. 5 
. 


A new service shop is being built 


Ranch Buildings 
Calif. Dealers Map Plans 
For Auto Corrals 


A sharp departure from orthodox 
automobile dealer buildings has 
been forecast by L. E. Minkel, 
regional manager for Studebaker 
Pacific Co. Designed to take advan- 
tage of southern California's much 
publicized climate, two such proj- 
ected new dealer buildings will be 
commercial adaptations of the 
rancho type of architecture. 

“By ranch-type I mean such 
open-air features as used-car cor- 
rals, roofed but open car stalls, 
tuning sheds and pleasant patios 
in which owners can sit outdoors 
under the trees,” explained Minkel. 
“In other words, anything to elimi- 
nate noise and fumes and conges- 
tion of the old-fashioned garage.” 

Two Studebaker dealers who 
have already accepted plans for 
“rancho” dealer buildings are Hel- 
ler-Maher, of North Hollywood, and 
Hamilton - Morgan, of Westwood 
Village, Calif. 





“IT WILL NOT BE NECESSARY to run 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa-Pontiac Co. 
(Pontiac), Buffalo, New York. 


aa Want Ad Dept., Inside Back Cover 
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Nearly all new car buyers 
are your prospects when 


you tie 
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DOUBLE REASONS for the De Soto dealer’s optimism about the 
future are the two great cars he’ll have to sell. With De Soto 


and Plymouth in his showroom, he has a price to fit the 
purse of almost every new car buyer. Both cars have excel- 
lent performance records. Both are being pre-sold right 
now by powerful advertising campaigns. Service business 
is excellent, too. Parts are available at convenient points 
throughout the country. If you’re looking for unusual post- 
war opportunity, inquire about De Soto-Plymouth sales 


areas still available. Write to Mr. J. B. Wagstaff, General Sales 


Manager, De Soto Division, Chrysler Corporation, Detroit. 
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WASHINGTON. — Members of 
the House will have an opportunity 
during the forthcoming recess to 
get the views of their constituents 


on a variety of legislation affecting ' 


industry which is awaiting action. 

The Senate will remain in ses- 
sion for some weeks to consider 
the United Nations Charter, but 
the House plans to recess for an 
indefinite period. 


Legislation awaiting action by 
congress after the recess includes: 


Taxation.—H.R. 3487 (Doughton) 
provides $5,700,000,000 reconversion 
cash for business and industry. 
Passed by the House. 


Statute of Limitations.—H.R. 2788 
(Gwynne) prohibits actions to re- 
cover actual or exemplary damages 
unless commenced within one year 
after the cause of action accrued, 
except where a shorter time is 
fixed by state statute. Hearings 
have been held by a subcommittee 
of the House Judiciary Committee. 
No report is expected until after 
the recess. Witnesses have included 
Raymond S. Smethurst, NAM coun- 
sel; representatives of AFL, CIO, 


CA. 


‘SARTAIN 
CORR OTA N 
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Industry Bills May Be Aired 
While House Has Recess 


Consumers League and Department 
of Labor. 


Full Employment.—S. 280 (Wag- 
ner-Murray - O’Mahoney - Thomas) 
provides for a national production 
budget to maintain the economy at 
a high enough level to assure full 
employment. Hearings will be held 
in a few weeks by the Senate Bank- 
ing Committee. Chairman Wagner 
has requested industrial comments. 


Labor Relations. — S. 1171 
(Hatch-Burton - Ball) establishes 
over-all Federal labor relations 
policy on labor disputes and fair 
labor practices by employers and 
employes in an effort to promote 
postwar industrial peace. It will 
be considered next fall by the 
Senate Education and Labor 
Committee. 


Anti-Trust. — S. 615 (O’Mahoney) 
and H.R. 2357 (Kefauver) restrict 
acquisition by one commercial cor- 
poration of stock of another where 
the effect would be substantially 
to lessen competition between the 
acquiring corporation and any 
other corporation. Hearings are be- 
ing held before the House Judi- 


They Kept Manila Rolling 


DETROIT.—A serious breakdown in public transportation which 
threatened to disrupt civilian bus operations in Manila has been 
averted and complete service restored, thanks to the prompt action 
of American industry, it was revealed here last week by John A. 


Boll, manager of United States 
department. 


Rubber Co.’s heavy-service tire 


Following the siege and capture of the city from the Japs, it was 
found that Manila’s bus system had deteriorated to the vanishing 
point, with most of the tires and equipment having either been 
destroyed outright by shell-fire, or damaged beyond the possibility 
of repair. Gen. MacArthur despatched a representative to this coun- 
try to obtain as quickly as possible a fleet of buses which would 
place the city on rolling equipment again. 


Through the joint cooperation of a large bus manufacturer and 
the rubber company, 50 buses and 300 heavy-service tires which 
had been ear-marked for other cities in this country, were imme- 
diately turned over to the Philippine representative and shipped to 
Manila where the new equipment is now in use. 


ciary Committee. A report is ex- 
pected after the recess. 


Patents. — H.R. 2630, 2631, 2632, 
2111 (Boykin) provide for public 
registration of patents; establish 
20-year life for patents; registra- 
tion of patent agreements within 
three months; give reciprocal pat- 
ent priviliges to citizens of other 
countries extending similar rights 
to Americans. Hearings have been 
completed on the first three and a 


’ é $ 


EXTRAS 


don’t always have 
headlines! 


The Oregon Journal’s ten demonstration victory gardens 
in Portland are newspaper extras in the liveliest sense! 


ae 


report is being prepared. Hearings 
on H.R. 2111 probably will com- 
mence after the recess. 

Trademarks. — H.R. 1654 (Lan- 
ham) provides for a general revi- 
sion of the trademark laws affect- 
ing length of use in acquiring 
distinctiveness and a 20-year certi- 
ficate of registry. Passed House. 
Before Senate Patents Committee. 
Hearings after recess. 


Inaugurated to furnish an extra service to thousands of 
aspiring Victory gardeners, the first Journal demonstra- 


tion garden was started the spring after Pearl Harbor. From 
this single garden have sprouted the current ten. Each is 
open for inspection and is close to transportation. Strategically 
located throughout the city, these backyard “food factories” 
serve as pace-makers for Portlands’ Victory gardening 
campaign. 


The gardens are owned and operated by a picked group 
of amateurs from all walks of life . . . an elevator opera- 


tor, a psychiatrist, an electrical engineer, a real estate broker, 
to namea few. They are all average citizens who share a love 
for getting their fingers into the soil, who can make things 
grow. Because they have a knack for showing other folks how 
and a patriotic willingness to do it, The Journal invited them 
to be its demonstration gardeners. 


© 


2 


Each spring, The Journal inaugurates the Victory 
garden season with a series of evening rallies held in 


Portland school auditoriums. Here experts explain the 
principles of successful gardening, soil preparation, planting, 
pest control. Then come The Journal’s demonstration gardens 
where eager amateurs can actually see “how to do it’”’. Spear- 
heading and co-ordinating the entire campaign is the Sunday 
Journal’s GARDEN Magazine replete with practical sug- 
gestions, timely tips for gardeners and weekly reports on the 


lt is typical of The Oregon Journal's understanding 
of the needs of the community that it should have a 
garden editor who has his ear to the ground when 
it comes to finding out what Portlanders want... 
typical of The Journal to have its entire staff keyed 
to Portland's tastes in newspaper extras! Whether 


it’s the latest foreign, 


domestic or local news they 


want... or homely, important advice about how to 
hoe a straight row... Portland folks know they get it 
when they turn to The Journal. Nowonder The Journal 
is Portland's preferred newspaper, enjoying the lar- 
gest circulation in its history, both daily and Sunday. 


progress of the demonstration gardens. 


JOURNAL 


PORTLAND, OREGON 


Afternoon and Sunday 
Member... . Metropolitan 
and Pacific Parade Groups 

National Representatives 

REYNOLDS-FITZGERALD, Inc. 

New York « Chicago « Detroit 

San Francisco + los Angeles 


Stout Envisions .. 
Air Discoveries 


Improving Cars 


LOS ANGELES.—Auto manufac 
turers cannot ignore discoveries in 
aeronautical engineering which 
revolutionize motor design and per-‘ 
formance, according to William B. 
Stout, auto, airplane and railroad- 
car designer. 


Stout was here with Joseph W. 
Frazer, chairman of Graham-Paige,, 
to discuss design with California 
distributors whom Frazer is select- 
ing. 

Tomorrow’s car, in Stout’s opin- 
ion, will embody 30 percent im- 
provement in efficiency and appear-' 
ance, largely because of discoveries 
in airplane production. 


(| 


“Fundamentally, there has been™ 


no change in automobiles in 20 
years while refinement of all de- 
tails has been going on,” Stout 
said. “But the public now will 
welcome the difference in appear- 
ance in the new car, if nothing 
more.” 

Frazer indicated the company is 
planning future assembly plants on 
the Pacific Coast. Accompanying 
Stout and Frazer were E. Peerce 
Lake, general sales manager, and 
Frank Reed, executive assistant tq 
the president of the company. 


Continental Starts’ 
Output of Ford 


Tank Engines 


DETROIT. — Continental Motors 
is now in production on the Ford- 
designed tank engine, contracts for 
which were announced late last 
year, according to C. J. Reese, pres- 
ident. ' 

Some 90 percent of the engine, a 
500-horsepower liquid-cooled V-8 
will be manufactured by Conti 
nental. The engines will power 
M10A and M4A3 tanks. The con-~ 
tracts will utilize facilities in four 
Continental plants here. A Conti- 
nental plant in Dallas, Tex., wil! 
also be devoted to the contract. 


Cadillac Appoints 


Lacy in Boston 


BOSTON.—D. E. Ahrens, general 
sales manager of 
Cadillac, has an- 
nounced the ap- 
pointment of 
Perry A. Lacy as 
Boston district 
manager. 

Lacy spent the 
last three years 
with the Procure- 
ment division of 
the Army Air 
Corps central dis- ; 
trict, negotiating P. A. Lacy 
contracts. For 13 
years previous he was with Chev- 
rolet. 


S-Cars of War 


Auto Proving Grounds 


Trampled by Mars 


DETROIT.—War has pummeled 
the auto industry’s proving 
grounds. 


Beautifully landscaped hills now 
bear the “hoof-prints” of Mars’ 
modern cavalry, according to the 
Automotive Council for War Pro- 
duction. Smooth pavements have 
been broken and rutted by heavy 
military vehicles. 


On three representative proving 
grounds, whose combined total area 
is slightly more than four square 
miles, military vehicles have been 
put through rigorous road tests of 
nearly 2,500,000 miles in 36 months. 
This, the council figures, is equiva- 
lent to nearly 100 trips around the 
world at the equator. 


Throughout the war the proving 
grounds have been under exclusive 
contract to the Army Ordnance 
department. 


Gas Income Up in R. I. 


PROVIDENCE, R. I. — (UTPS) — June 
receipts from the state tax on gasoline 
sold in May were 2.1 percent higher than 
in the same month of 1944, according to 
the Rhode Island Division of Taxation. 


‘*PLEASE BE ADVISED THAT New Truck 
is sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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\Dealers Form Unit 


‘To Help OPA in 
North N. Jersev 


NEWARK, N. J.—-Formation of 
an automotive trade committee to 
help district OPA administer price 
programs was effected at a meet- 
ing here of North Jersey new and 
used-car dealers with OPA offi- i 
cials. ) 
Dealers attending the meeting 
included Mark C. Manship, De 
Cozen Motor Co.; Herman H. 
Kraemer, Lincoln Auto Sales, 
Newark; Marty Lehrhoff, Univer- 
sal Motors Inc., Newark; Joseph , 





Maimed Driver Rules 


«Keystone Auto Club Reports States Differ Widely 
On Requirements for Handicapped Vets 


| 
{ARRISBURG, Pa. — Returning 
..¢ veterans, handicapped by loss 
»: deficiency in arms or legs, will 
-nd the states as divided on handi- 
«..pped drivers’ license requirements 
, they are on motor laws and auto- 
jobile license fees, the Keystone 
\utomobile Club asserts. 
some states, the club points out, 
yuire artificial limbs in the case 
a lost hand, arm, foot or leg, 
nile others will issue licenses to 
‘rivers without feet or legs, pro- 












































no special automotive equipment is 
needed) otherwise, automatic shift, 
clutch-brake bar, hand clutch, if 
left leg; hand (service) brake and 
hand throttle, if right leg. 

Both Legs or Feet Defective 

or Missing 

Pa.—Automatic shift, hand (serv- 
ice) brake, hand throttle, hand 
clutch. 

N. J.—Power control device. 

Md.—No provisions listed. 

Del.—Hand (service) brake, hand 
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; : . : i ice Motors Inc., New- 
r .ided special hand-controlled equip- SCHOLARSHIP AWARDS offered annually by Continental Motors Corp. to M Price, Price : _o 
- ent a. installed in the cars ‘they — “> — > ace 1 devi senior students of aeronautical engineering at the University of Detrett, have ark; William A. Honeker, Fisher 
-' oe - tk ower control device. been awarded this year to E. L. Davenport, New Castle, Pa., and Walter Laster, | Cadillac Corp. Newark. 
drive. ; Va.—Artificial limbs, automatic] Gary, Ind. Left to right: C. J. Reese, president of Continental; Davenport; : 
8 Still others, with no drivers’ li-| shift, hand (service) brake. Laster; J. W. Kinnucan, vice-president, Continental Aviation and Engineering} John J. Kennedy, Hudson Coun- 


; rs i or of the department of aeronautical | ty i oy City: tor- 
D.C.—Automatic shift, hand (serv- cagiasening a U. ot D. ee ener oe " Tt Bece tek eae eae 
ice) brake, hand throttle, hand ; : - 
lutch : 1 devi y ' , : Frank E. Montgomery, Summit 
clutch, power control device. plicants must pass state patrol-ex-| Florida requires an examination| Byick Co.. Summit: Arnold A. De- 
States which permit applicants to| amination “with any necessary|with any “necessary approved|Massi Motor Car Co., Lyndhurst, 
select their own equipment, subject] equipment”. Mental, physical and| equipment”. In Montana, the ap-|and George W. Patterson, Annis- 
to demonstration of safe operation,| driving examination may be re-|plicants must pass a state patrol] patterson Inc., Paterson. 
are Michigan, New MHampshire,| quired in North Carolina. examination, while Missouri re- aa ae 
Georgia and Ohio. Idaho insists on both driving test | quires neither driving test, physical} sa.% weea’s Truckin’ will give you some 
In Washington and Kansas, ap-|and medical examination, while!examination or special equipment. | interesting views. 


The Farm Market of %e Golden Crescent 
is a Bigger Market than... 


-ense laws—South Dakota, Louisi- 
ana and Wyoming—have no special 
requirements for the handicapped. 
'a six states veterans will be per- 
mitted to choose their own equip- 
ment and demonstrate its satisfac- 
tory operation. 

Keystone’s statement is based on 
a compilation of state regulations 
made available by the Department 
of Vehicles and Traffic in Washing- 
ton. It is issued in response to in- 
creasing demand for information 
by convalescing veterans who are 
planning to become motorists upon 
discharge from Army and Navy 
hospitals. 

Following is a summary of reg- 
ulations for overcoming or com- 
pensating for driving handicaps in 
Pennsylvania New Jersey, Mary- 
land, Delaware, New York, Vir- 
ginia and the District of Columbia. 
Missing or Defective Arm or Hand 

Pa.—Signaling device, left-hand 
brake if right arm; right-hand 
brake if left arm; gearshift device. 

N. J.—Signaling device, automatic 
shift, if right arm. 

Md.—Artificial limb, signaling de- 
vice. 

Del.—Steering knob, signaling 
device. 

N. Y.—Signaling device, gearshift 
device. 

Va.—Artificial limb, signaling de- 
vice. 

D. C.—Artificial limb, steering 
knob, if right arm; signaling de- 
vice, gearshift device, automatic 
shift, if right arm. (Applicant must 
pass a driving test in a vehicle 
“equipped as approved by the Mo- 
| tor Vehicle Safety Inspection di- 
vision.”) 

Missing or Defective Leg or Foot 
| Pa.—Clutch-brake bar, hand 
throttle, if right leg. 

N. J.—Clutch-brake bar. 
| Md.— Automatic shift, clutch- 
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Metropolitan San Francisco, 
| Buffalo, Des Moines 
and 
Memphis combined! 






— bar, hand throttle, if right 
eg. 

Del.—Clutch-brake bar. 
— N. Y.—Automatic shift, clutch- 
| brake bar. 

- WVa.—Hand clutch, artificial limb, 

if left leg; hand (service) brake, if 

| right leg. 







D. C.—Artificial limb (with pro- 
viso that if leg is off below the knee 









| Letterbox 


(Continued from Page 4) 
| distillate oil, and other petroleum 
products vitally needed to meet 
essential military and _ civilian 
demand. 






VEN a quick glance at He Golden Crescent will ing market ... small in area ... three million in population 








?P ee ae = reveal it as a market with startling potentialities. ... able and willing to buy. He Golden Crescent is a market i 
petroleum products daily than were It is a rich market, ready and eager to buy the goods where good advertising and good merchandising will pay 8 
—aP@supplied to both war fronts before so long withheld by war. In recent years, farmers in big dividends in sales! ; ‘ 






VE-Day. This is because of the 
longer haul to the Pacific and the 

ounting offensive there. The ulti- 
mate success of our war against 
Tapan is based on the ability of the 
Vavy to use its ships, landing 
raft, etc. when and where it deems 






this compact area have enjoyed record-breaking 


r 

/, 

incomes. They’ve been saving money. And they have , a , : 

reduced mortgages in this area to a new low. Whereas A, g (den js 
RURALLY RICH—POLITICALLY POWERFUL 








full ownership of farms is only 50.6% for the whole 
country, it rises to 70.4% in We Golden Crescent. 













advisable. Oil fuels the Navy and : ; ‘d 
therefore, as the island-hopping These three states contain 17.5% of all electrified ty 
4 
































offensives progress, the thousands 
and thousands of naval units must 
be supplied with fuel in terrific 
quantities. 

_ This, briefly, is the reason why 
it would not be possible at the 
present time to grant additional 
gasoline to motorists. I am glad of 
this opportunity to discuss this 
»problem with you, and hope that 
it will make for better understand- 
ing. If you wish additional infor- 
ation on this, or any of our 
programs, do not hesitate to call 
upon this office at any time— 
yD. W. Beman 3p, acting chief, 
Trade Relations Branch Depart- 
ment of Information. OPA, Wash- 
ington. 


farms in the nation. 


Not only is this a big market—totaling three million 0 vf I 0 J A R M 4 R po 


farm folks—but it is geographically compact and 5) ey 
thoroughly covered by only three magazines... 


MICHIGAN FARMER, OHIO FARMER and PENNSYL- MICHIGAN FARMER 


VANIA FARMER. They are necessities to the farmers of ey a. 


The Golden Crescent . . . carefully read, believed in 3 
and trusted. A set-up such as this can materially PENNS ai BOT FARMER di 


reduce selling costs. 

Have you a product appealing to people with a high 
standard of living—and the money to raise that 
standard even higher? Then here is a ready and wait- 
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WASHINGTON. — Congressional 
demands for a redefinition of OPA 
pricing policies are certain next 
fall unless the agency takes steps 
to permit manufacturers to make a 
reasonable profit on civilian pro- 
duction, in the opinion of the Na- 
tional Assn. of Manufacturers. 

Considerable dissatisfaction with 
current price absorption policies 
has been expressed during extended 
debates in both the Senate and 
House. 

In both chambers of Congress, 
however, leading members served 
notice that the OPA _ extension, 
without any relief for business and 
manufacturers at this time, meant 
reopening the entire price control 
question in the fall. Sen. Taft of 
Ohio expressed regret that Con- 
gress did not see fit to make any 
substantial changes in the act. 

“But the President’s powers 
under the act are broad enough,” 
he said, “to change the present 
policies and effect a complete 


Congress to Prod OPA 


NAM Sees Airing of Price Policy by Fall 
Unless Civilian Producers Get Relief 


reform in present methods. I 
hope he may do so.” 

In the House, Rep. Crawford of 
Michigan and Rep. Monroney of 
Oklahoma indicated that a review 
of OPA policies this fall would be 
in order. 


OPA Administrator Bowles said 
that the “new act places again on 
OPA an enormous responsibility at 
a time when our already difficult 
job is more difficult than ever 
before. We should never forget 
that it was at just this point in 
the last war that our fight against 
inflation was lost.” 

Industrial leaders are hopeful 
that facts brought out during the 
hearings indicating reduced pro- 
duction as a direct result of 
OPA pricing policies may influ- 
ence future administrative action 
by the agency. 

The Office of War Mobilization 
has assured the House Banking 
committee that OPA would not be 
allowed to hamper production. 

It is understood that officials of 


Cushioned 


for the 


A check of government procurement agencies 
indicates that Milwaukee’s varied industrial 
production is vital to the prosecution of the 
war against Japan, and not likely to suffer 
any heavy cutbacks for some months. 


Government orders in this area are scattered 
among hundreds of plants producing hun- 
dreds of items for the navy, air corps, army 


ordnance, chemical warfare, signal corps, 
army engineers and quartermaster depots. 
For the B-29 alone, hundreds of parts are 
made in Milwaukee factories. 


Diversity Cuts the Cutbacks 


As a result of diversified production, cut- 
backs in this area are partially offset by en- 
larged contracts or new orders for other prod- 
ucts. The two largest plants built here for 
war production alone (both for aircraft parts) 
have already cut back considerably, but this 
only eased the manpower shortage in other 
fields of employment. 


According to the U. S. Employment office in 
Milwaukee, “the records continue to show a 
large demand for workers and some of the 
cutbacks since V-E day have only enabled the 
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OPA’s Price division are striving 
to simplify the handling of indi- 
vidual requests from manufactur- 
ers for relief from 1942 prices, as 
well as to formulate a_ revised, 
streamlined procedure for smaller 
manufacturers with less than $200,- 
000 annual production. 


Bombs Away! 


U. S. Rubber Devises Method 
For Safe Neutralization 
NEW YORK. — Many enemy 
bombs which previously could be 
neutralized only by hazardous pro- 
cedures are now immobilized by a 
new secret method developed in 
laboratories of United States Rub- 
ber Co., it has been revealed. 
The new techniques, which were 
perfected under the direction of 
the Ordnance bomb disposal center 
at Aberdeen proving ground, have 
saved such vital military installa- 
tions as power plants, water mains, 
ammunition and gasoline dumps 
and railroads, as well as hospitals 
and schools. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of daal- 
ers’ opinions. 


1945 
Price Talks on This Week .. . 





Car Output 


To Forestall Layoffs 


(Continued from Page 1) 


or some other OPA price repre- 
sentative, to visit them in their 
own plants and offices and go 
thoroughly into all phases of “the 
very important matter of settling 
price levels.” 

Meanwhile, parts makers were 
aroused by a new delay on a parts 
pricing formula which had been 
expected. Instead of the formula, 
they received an involved ques- 
tionnaire. 


Although it is too early to know 
definitely, Nelson said indications 
were that steel would not be the 
production bottleneck that had 
been visualized for the industry. 
A total of 2,800 workers could 
bring the nation’s steel produc- 
tion up far enough to meet all 
needs, he declared. 

“You’d think they would be easy 
to get,” he said, “but workers let 
out of war jobs so far are in no 






factories to come nearer meeting their produc- 
tion schedules.” 


The over-all current picture of cutbacks and 
employment is probably best reflected in the 
“Help Wanted” advertising in The Milwau- 
kee Journal, now averaging 10 pages weekly 
under space restrictions. Requests for space 
indicate that volume would be immediately 
and substantially increased if space restric- 


tions were lifted. 


Milwaukee’s diversified production in pre- 
war plants can be depended upon to cushion 
the big switch to civilian products—and to 
continue Milwaukee’s record as a market 
where advertising and sales efforts pay ex- 


ceptionally steady returns. 


THE MILWAUKEE JOURNAL 


READ BY 9 OUT OF 10 FAMILIES IN THE METROPOLITAN AREA 


BF sexes factories 99% pre-war. \2\ 68% making basically same product as before 


war; 22% making new products in addition to former lines. 


tions of census. 


(ay Factories in 283 product classifica- 


No one industry supplies more than 10% of the factory payroll. 
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Spurt Due 





rush to get their old jobs back or 
to find new employment.” 

Some materials needed in auto 
mobile making will not be available 
and “present and engineering prob- 
lems which can be solved by finding’ 
adequate substitutes.” 

WPB is “open-ending” all ma- 
terials controls except those on ‘ 
five items — tin, cadmium, anti- 
mony, burlap and chromic acid. 

“They will not be able to get bur- 
lap,” he said, “but the textile pic- 
ture is much improved from what 
it was a few months ago and they 
will have no trouble getting the 
other textiles they need. Upholster- 
ers have learned to get along with- 
out burlap. A survey of their tex- 
tile needs shows that two million 
automobiles a year will take much 
less than 1 percent of our textile 
production.” 

Nelson said he had asked the 
motor car men to submit estimated 
costs and locations of the proposed 
new plants and branch factories. 
Even if approval is given, he added. 
no priority aid would be granted. 

Nelson also said that the auto- 
motive industry does not antici- : 
pate any trouble getting tires for 
new passenger cars, and that 
there was no feeling on the part 
of the industry that it should 
have preferential ratings on ma- 
terials also used by other impor- 
tant industries and which are 
now in short supply. 

Rationing, he said, would be con- 
tinued so long as there is essential 
need for it. 

Chromic acid, Nelson said, 
would be possibly permitted for 
functional parts, but definitely 
not for non-functional parts. Any 
brightening of bumpers and such 
like would have to be done with 
substitutes, he emphasized. 

Asked when there would be an- 
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other meeting with the auto 
makers, Nelson replied, “when - 
= Pp 
Tin for Body Solder : 
Now No. 1 Problem oe 
DETROIT. — With last week’s n 


WPB-auto makers meeting, tin 
became the No. 1 material prob- 
lem. There is little likelihood for 
relief for some time to come, 

For most uses, there is a sub- 
stitute, but none has been found 
for the use of tin in body solder, 
and the average car uses about 
eight pounds for filler. The in- 
dustry has asked a minimum 
allocation for a short time so 
that the manufacturers may 
have time to either find a sub- 
stitute for tin or change their 
methods of manufacture so that 
filler is not needed. 


co 








there is need for it.” He said that 
no date for another conference is 
in mind at the moment. 

Those attending were: Graham- 
Paige—L. N. Worth; General Mo- 
tors—C. O. Miller, W. F. Armstrong, 
O. E. Hunt; Ford—Charles Carroll, 
J. M. McCloud, R. R. Rausch; Cros- 
ley—C. A. Simpson, Powel Crosley; 
Chrysler—I. T. O’Brien, A. Vander- 
zee; Hudson—S. G. Baits, A. E. 
Barit; Nash—A. N. Wibel, G. W. 
Mason; Packard—James H. Marks; 
Studebaker—P. O. Peterson, Court- 
ney Johnson, Paul G. Hoffman; 
Willys—L. H. Torch, F. L. Hopkin- 
son, Ward Canaday; WPB—J. A. 
Krug, Carsten Tiedeman, Robert M.W™ 
Hatfield jr., Fred Glover, Henry P. 
Nelson, and Joe Graham. 

* . + 


Tight Control Planned 


On Canada’s New Cars : : 

MONTREAL.—Although the 
United States WPB has announced @===@ 
that cars will be ration-free next 
January, this will not be the case 
in Canada, where only 10,000 cars One 
are scheduled to be produced by 
the end of the year. 

The Department of Munitions 
and Supply indicated the cars will 
be allotted strictly to essential 
users, possibly on a ration basis. 

















‘‘PLEASE BE ADVISED THAT New Truck 
is sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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Pontiac returns this month to 

raight product advertising for 

tho first time in nearly four years, 
cording to D. U. Bathrick, gen- 
al sales manager. 

The new series is scheduled 
‘apross the board” in every maga- 
ine used by Pontiac. The list in- 
tudes Saturday Evening Post, Life, 
Colliers, Time, Newsweek, U. S. 
News, Look, American, Cosmopoli- 
ten, Better Homes & Gardens, 
DAC. News, Successful Farming, 
Capper’s Farmer, Progressive 
Farmer, Hoard’s Dairyman, Grit, 
Corn Belt Farm Dailies, California 
Cultivator, Pacific Rural Press, Pa- 
cific Northwest Farm Trio, and 
Kural New Yorker. 

Combined circulations are nearly 
26 million. 

Dignified simplicity keynotes the 
series opening with a striking dis- 
play of the Pontiac Indian Head 
and the terse copy: This Is The 
Symbol of Pontiac. It Stood For 
Good Cars Before Pearl Harbor 
... It Will Stand For Good Cars 
Again. 


Crystal Ball 


Looks like a lot of people are 
looking into Ford’s crystal ball, 
“there’s a Ford in Your Future.” 
Psychological Corp.’s Index of Pub- 
lic Opinion showed that 20.3 per- 
cent of those surveyed remember 
Ford advertising. Next was Chrys- 
ler, with 7.5 percent. 

However, on the question of buy- 
ers’ preferences, Chevrolet got 14.8 
percent, Buick and Ford each 14.1, 
although only 4.6 percent of the 
% respondents remember recent ads 
3 for the former two makes. 


=| Remember When? 


“ Detroit’s Hotel Fort Shelby is 
using an “auto” - biography menu 

card, which illustrates some of the 
= perils to man and beast of the 
early horseless carriage. In the 
background is a partial list of the 
2,200 makes estimated to have been 
manufactured since the birth of 
the auto. 

We had a Peoples’ car long 
before Hitler’s boys thought of 
it to milk the Germans. And 
then there was an honest man 
who named his car the Klink. 
The K folks couldn’t resist al- 
literation, so there were the 
Kearns Kar, Keller Kar, Kissel 
Kar and Kline Kar. 

Among the more imaginative 
were the Seven Little Buffaloes, 
Rigs That Run, Jacks Runabout 
and the Bugmobile. 


Sorry Lady 


De Soto’s advertising department 
is disillusioning a number of 
women following appearance of the 
newest De Soto magazine adver- 
tisement. The illustration depicts a 
wedding party in front of a church. 
— A number of women have written 
to ask for reprints of the scene, 
saying they believe they had been 

=ae@® married in the church shown. Other 
letters have been received asking 
De Soto to settle bets as to the 

— location of the scene, most writers 
believing it to be a certain section 
of New York City. 

To the women, De Soto has to 
say that the artist painted the 
church from a combination of six 

* different churches. It is mostly mis- 

taken for the famous “Little 

te Church Around the Corner.” It is 
a little church around the corner, 
but the artist doesn’t know what 


pee corner. 


Names 


ae James H. H. Bradford has been 
made sales and advertising man- 

ee ager of the William Schollhern Co., 
New Haven, Conn., manuiacturer 
of special purpose tools. 
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Col. John Paver, general man- 
ager of the National Outdoor Ad- 
vertising Bureau, Inc., has an- 
nounced the opening of a Detroit 
office in the Penobscot Bldg. with 
L. C. Myers as local representative. 














Chester S. Ricker, of Wings, is 
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—Auto Advertising 


Pontiac Motor Returnin 
To Straight Product Ads 
By Robert M. Finlay 


now also Detroit editor of Aviation 
and American Machinist. 


Palmer Nelson, 
apolis Tribune automotive editor, 
who was connected with ODT truck 
gasoline allotment at San Fran- 
cisco for two years before he was 
shifted to Minneapolis, has resigned 
to become a member of the sales 
staff of radio station WLOL here in 
Minneapolis. 


Irving B. Wheaton, former direc- 
tor of production and photography 
for the public relations department 
of Murray Corp. of America, has 
joined the staff of Ross Roy, Inc., 
Detroit advertising agency, to su- 
pervise production. 


This Week magazine announces 


former Minne- |}. 


OLDSMOBILE EMPLOYES were comammenter last week for ammunition 
roduction when Brig. Gen. R. E. Har 
Army Ordnance department, visited Lansing. Left to right: T. C. Downey, 
Dakin, forge plant manager; Gen. 
Hardy; S. E. Skinner, general manager of Oldsmobile. 


assistant manufacturing manager; C. 


man as supervisor of printing. 
Ehrman has been art director and 
production director for commercia! 
printing at Alco-Gravure, Hoboken, 
for many years. 


B. Mark Mulcahy, formerly of 


the appointment of James F.. Ehr-|the OWI news and features divi- 





sion, will assist in the development 
of national consumer magazines for 
the direct mail advertising division 


of R. L. Polk & Co., Detroit. 


The Department of Commerce, 
through William S. Bradley, direc- 
tor of Office of Surplus Property, | Section, inside back cover. 


nea 


THE (Ula MARKET 


a 


More women who live on farms read FARM JOURNAL than 
any other magazine. With its 2’ million circulation 
FARM JOURNAL has half a million more subscribers than 


any other rural publication. 


FARM J 


World’s Largest RURAL Magazine 


OURNA 
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y, chief of the ammunition branch, 





25 


|has announced the appointment of 
W. A. McDermid as chief of the 
| advertising and publicity division. 





George Wever, Life promotion di- 
rector, has announced appointment 
of Bernard Finn as merchandising 
manager. In addition to working 
with Ford Perine, merchandising 
director, on over-all merchandising 
operation, Finn will continue speci- 
fically in charge of merchandising 
in the automotive and _ building- 
and-home-appliance fields. 


Harry J. Birtley has been ap- 
| pointed Eastern advertising man- 
ager of the Christian Science Moni- 
tor, with offices at 500 Fifth Ave., 
New York. 


| S. E. (Tony) Voran, advertising 
;manager of PESCO Products Co. 
(division of Borg-Warner), Cleve- 
land, heads a unit of the Cleveland 
Community Fund War Chest. 


Bob Copeland, Kudner's able De- 
troit manager, tells about the fasci- 
nating adventures of bill collectors 
|in the July 28 issue of Liberty. They 
meet the most interesting people. 





You get the best results in our Classified 








COMPARATIVE CIRCULATION* 
of the 4 largest farm magazines 


FARM JOURNAL 

Country Gentleman 

Capper’s Farmer . . . 
Successful Farming . . .. « « 


2,526,873 
2,014,062 
1,246,001 
1,135,099 


December, 1944, ABC Statement 


GRAHAM PATTERSON, Publisher e Philadelphia 5, Penna. 


tes 


ted 
239 


idi- 
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5 Million Feet More 


More Than 900 De Soto-Plymouth Dealers Plan 
Expansion to That Mark, Wagstaff Says 


DETROIT. — De Soto - Plymouth 
dealers throughout the country are 
expanding their facilities by ap- 
proximately 5,000, - 
000 square feet to 
handle expected 
increases in new- 
car and_= service 
business after the 
war, it was an- 
nounced Friday 
by J. B. Wagstaff, 
general sales 
manager of De 
Soto. 

Wagstaff re- 
ported that more 
than 900 DeSoto- 

Plymouth dealers have purchased 


Borg to Handle 
Tyson Exports 


MASSILLON, O.—H. L. Vines, di- 
rector of sales for Tyson Bearing 
Corp. here, manufacturer of tapered 
roller bearings, announced the ap- 
pointment of Borg-Warner Inter- 
national Corp., Chicago, as its sales 
representatives in all export mar- 
kets with the exception of Canada 
and Alaska. 


Vines pointed out that by joining 
the other 18 manufacturers whose 
products are marketed abroad by 
Borg-Warner International, it “will 
mean a considerable saving to over- 
seas distributors.” 


agstaff 


or built new buildings, made ma- 
jor additions to their buildings or 
have made definite commitments 
for construction of new buildings. 

Highlights of the dealer survey 
made by Wagstaff indicate: 
Thirty-five new buildings, total- 
ing approximately 550,000 square 
feet, have been completed; 

Forty-two additions to existing 
buildings have been completed, con- 
taining approximately 300,000 square 
feet; 

Twenty-eight new buildings, 
containing approximately 275,000 
square feet, are now under con- 
struction; 


Twenty-three additions to exist- 
ing buildings are under construc- 
tion, containing approximately 87,- 
000 square feet; 

A total of 177 buildings, to con- 
tain approximately 2,100,000 square 
feet, are planned, but not yet 
started; 


A total of 154 additions to exist- 
ing buildings are planned, but not 
yet started. These will contain 
approximately 695,000 square feet. 

Wagstaff said that since the be- 
ginning of the war, 475 buildings, 
containing approximately 3,860,000 
square fet; have been added to De 
Soto- Plymouth dealer facilities, 
either through purchase by existing 
dealers or by new dealers entering 
the organization. 

This represents an increase of 
approximately 2,400,000 square feet 
over the buildings replaced. 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES ~. 


ROUTE OF THE FLAGSHIPS 


ANOTHER 
USE 
FOR 


Damaged bus body 
panel repaired with 
‘“*Pop’’ rivets. 


“POP” RIVETS 


Designed primarily for “blind” riveting of air- 
craft wings and other inaccessible parts, “POP” 
Rivets are the ideal fastening for many sheet 
metal assembly and repair jobs. Provide maxi- 
mum speed, strength and stability. 


Write for full particulars now. 


Made in Canada by 


UNITED-CARR FASTENER COMPANY OF CANADA LIMITED 


HAMILTON 


* CANADA 


Surplus Trucks 
On Sale July 20 
In Chicago 


CHICAGO.—A special sale of 74 
surplus trucks, one and one-half 
ton cargo and stake body types, will 
be held here Friday, July 20, at the 
Morrison Hotel by the U. S. De- 
partment of Commerce Office of 
Surplus Property. 

The sale will be limited to “qual- 
ified” dealers in two Michigan and 
16 Wisconsin counties, and to farm- 
ers’ cooperative associations hold- 
ing certificates issued by the Agri- 
cultural Adjustment Agency. 

Until the date of the sale, the 
trucks will be available for inspec- 
tion at Camp McCoy, Tomah, Wis., 
and at 45 W. 24th St., Chicago. 

Dealers of Berrien and Van Buren 
counties in Michigan are eligible to 
buy the trucks. In Wisconsin, the 
counties are Outagamie, Calumet, 
Winnebago, Manitowoc, Fond du 
Lac, Green Lake, Sheboygan, Wash- 
ington, Dodge, Columbia, Sauk, 
Dane, Green, Rock, Walworth and 
Jefferson. 

All buyers, the Office of Surplus 
Property warns, must “represent 
and agree to sell the truck or 
trucks purchased only to farmers 
or farmers’ cooperative associa- 
tions.” 


Fedders-Quigan 


Merger Planned 


BUFFALO.— Although details 
have not been worked out, “we are 
definitely planning a merger or 
consolidation of the Fedders Mfg. 
Co., Inc., of Buffalo, with Frank J. 
Quigan, Inc., Maspeth, L. I. in 
about 90 days,” Frank J. Quigan, 
chairman of the companies, an- 
nounced. 

Present plans call for the pur- 
chase or lease by Fedders of the 
physical assets of the Quigan con- 
cern, Quigan declared. “Fedders 
definitely will continue to be the 
main company, doing the main part 
of the business of the consolidated 
concerns although we may change 
the Fedders name to Fedders- 
Quigan, Inc.,” Quigan said. 

“In addition, we are considering 
the addition of one or two more 
companies. By 1947 we expect to be 
doing a business of $27,000,000 a 
year.” 


Kansas Superhighway 
Road Board Maps State’s 


Share of Program 

TOPEKA, Kan. — Recommenda- 
tions have been completed by the 
Kansas Highway commission for 
the construction of its share of 
superhighway to connect the in- 
dustrial centers of Kansas with 
the industrial centers of other 
states. 

The contemplated program in- 
cludes U.S. 24, U.S. 40 and US. 50 
east and west across the state, 
U.S. 69 and U.S. 81 across the state 
north and south, and U.S. 75 as 
far south as Topeka. 

The projects submitted by Kan- 
sas must be approved by the fed- 
eral Bureau of Roads, the Army 
and Navy and the Department of 
Agriculture. 


“THIS IS TO ADVISE that we have sold 
our parts bins and do not wish to have 
the ad run anymore.’’—Alden MacLellan, 
Inc., Allentown, Pa. 
4a7 Want Ad Dept., Inside Back Cover 


T/SGT. FORREST HUGHES, 


4,000 Taxis OK'd for 1945; 
Packard Gets ’46 Quota 


WASHINGTON. — WPB. author- 
ized last week production of 4,000 
taxicabs with special bodies in the 
last half of this year, 2,000 to be 
built by Checker Cab and 2,000 by 
De Soto. 

An additional 5,000 has been au- 
thorized for the first quarter of 
1946, with Packard entering the 
field at that time with a quota of 
800. Checker may build 2,200 and 
De Soto’s quota is 2,000. 

Also authorized are 1,000 special 


Senate Group 
Moves to Ease 


Profits Tax 


WASHINGTON. — Legislation to 
ease the excess profits tax and 
speed tax refunds to corporations 
was approved last week by the Sen- 
ate Finance committee. 

The cash position of corporations 
is expected to be improved by $5,- 
500,000,000 when and if the measure 
goes into effect. As already passed 
by the House, the measure would: 

1. Boost excess profits exemption 
from $10,000 to $25,000, effective 
with next year’s tax. 

2. Allow corporations to take cur- 
rently the postwar credit of 10 per- 
cent of the excess profits tax. 

3. Advance to Jan. 1, 1946, the 
maturity date of outstanding post- 
war refund bonds. 

4. Provide for speed-up of re- 
funds due as a result of previous 
operating losses or unused excess 
profits credits. 


Import Ban Lifted 
WELLINGTON, New Zealand. 
—New Zealand dealers now can 
obtain licenses to import unas- 
sembled cars up to 75 percent 
of the total value of assembled 
and unassembled cars imported 
from the United Kingdom in 1938, 

it was announced last week. 


liberated German prisoner, catches up on 


Studebaker happenings with Tom F. Laughlin, assistant sales manager. Hughes, 
a 


a former Stude 
his bomber was shot down in occupied 


ker dealer in Ukiah, Calif., was interned for two years after 


ce. He plans to return to Studebaker 


retail sales as seon as he is discharged from the Army Air Forces. 


chassis for hearses and ambulances 
in the last half of 1945 and 1,000 
for the first quarter of 1946. These 
will be primarily Cadillacs and 
Packards. 


The taxicabs will be allotted to 
operators in cities with large rail- 
road terminals. Operators who do 
not use special bodies may buy new 
cars. 


Auto Plants Order 
Bulk of Cutbacks 


In Iron Castings 


WASHINGTON.—Cancellations in 
gray iron castings seem chiefly to 
be stemming from the auto indus- 
try, WPB officials have told the 
Gray Iron Foundry Industry Ad- 
visory committee. 


Actual cutbacks in the truck pro- 
gram are somewhat greater than 
originally forecast, according to a 
summary report of the meeting dis- 
tributed by the Gray Iron Founders’ 
Society. 

Cancellations expected to reach 
the foundry level within the next 
60 days should release a certain 
amount of auto gray iron capacity, 
but the gray iron castings situation 
is not expected to ease generally, 
WPB representatives pointed out. 

Increased passenger car and com- 
mercial truck production will prob- 
ably take up quickly most of the 
foundry space created by military 
truck cancellations, particularly in 
the independent foundries, they 
said. 
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Few foundries are benefiting @=—™ 


from current layoffs in other in- 
dustries and most gray iron mills 
continued to need many more 
workers than they can recruit, com- 
mittee members stated. 


Obituaries 


Jack A. Fleck 
FARGO, N. D.—(UTPS)—Jack A. Fleck 
head of the Fleck Chevrolet-Buick Co. and 
the J. A. Fleck Co., died on July 1 when 
his car plunged into a four-foot-deep ditch 
near Detrit Lakes, Minn. Heavy fog ob- 
scured his vision. 


H. J. Charpentier 

CONCORD, N. H.—(UTPS)—Hormi- 

das J. Charpentier, 73, retired automo- 
bile dealer, died here last week. 


Burt H. Smith 
HILLSBOROUGH, N. H.—(UTPS)— 
Burt H. Smith, 60, veteran Buick dealer 
here, died July 3 following a heart 
attack. 
Mr. Smith had been in the auto busi- 
ness here for 30 years. 


Charles L. Lehman 
VINTON, La.—Charles L. Lehman, 
40, Ford dealer here since 1941, died 
on June 1. 


George Rexeisen 

Services for George Rexeisen, 36, 
artner of Midtown Motors (DeSoto), 
t. Paul, Minn., were held July _5. 
The dealership will be operated by his 
brother and partner, Clarence, who was 
qoanee ed from the armed forces on 
une 30, 





g= 


~~" 










ne 
HELP WANTED 


___ OO 
‘¢ MAN WANTED—Thoroughly expe- 

‘ved. Excellent postwar future. Large 

-... York City Oldsmobile Dealer. Crystal 

ors, 5901 Bay Parkway, Brooklyn 4, 
York. 
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CLASSIFIED WANT AD DEPARTMENT 




















Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 












ee 
..f{OBILE MANUFACTURER WANTS 
i$ promotion and advertising man- 
for export department. Age 25-40. 
ve education and automotive ex- 
‘ce desirable. In reply, state age 
‘all details of qualifications. Address 
971, ¢/o Automotive News, Detroit 











2 ——— 
“7, NIECHANIC WANTED—Experienced 
man. Excellent wages. Healthful 


te. Kurtz, Ford Dealer, Ocean City, 


















TT 
MECHANICS and metal workers 
: _--ed by California Buick and Pontiac 
t i. '-¢, Exeellent pay with bonus plan. 
),-ortunity for advancement in postwar 
curs with well established multiple 
es ‘or organization. WMC _ release re- 
| om... :ed. San Pedro Motors, Inc., 1600 S. 
= p. otic Ave., San Pedro, Calif. 








_— 
rED — District Sales Managers for 
‘ + pidly expanding automobile manufac- 
1 + rer. Age 30 to 45, high schol education, 
- years or more experience in wholesale 
ocrations in automotive field. Districts 
coen in several parts of country. Salary 
aod traveling expenses. Factory car fur- 
» shed, Present employes know of this 
4. Box 985 c/o Automotive News, 

—_ Detroit 26. 


TT 
ar\N to represent fleet division of large 
peg manufacturer. Age 35-45, ex- 

a perience in sale of trucks and passenger 

cars to fleet operators. Good salary and 

traveling expenses. Box 986 c/o Auto- 

motive News, Detroit 26. 


” WANTED! 
a Wholesale 





- Truck 

00 Representative 

4 - For New England Territory 
Truck Experience Preferred. 

LO aan Must be of Good Character and 

C ¥ Have Administrative Ability. 

: ( Box 976 


c/o Automotive News, Detroit 26 

















ARTS CLERKS—EXPERIENCED. Large 
Dodge, Plymouth car and Dodge truck 
wholesale parts distributor. Fine postwar 
position, best opportunity for advance- 
ment, excellent working conditions. Loca- 
tion—Northern Ohio. Box 980, c/o Auto- 
motive News, Detroit 26. 





PARTS MANAGER—To assume complete 
charge Chevrolet Parts Department, 
$35,000 inventory. Must know order pad 
procedure, buying, selling, display. Our 
expansion plans affords excellent oppor- 
tunity for advancement. In reply state 
age, present salary, experience, refer- 
ences. Peterson Chevrolet Company, Inc., 
Baton Rouge, Louisiana. 


POSITION WANTED 


PARTS MAN—28, eight years Chevrolet 
and jobbing experience, unencumbered, 
now employed, desires position with fu- 
ture, southern or western U. S. Box 9584, 

“ae c/o Automotive News, Detroit 26. 


General Manager Available 
Dr will consider General Salesman- 
agers position with reputable dealer 


, in Michigan area; thoroughly fam- 
ei. with all phases of merchan- 
dising, personnel training, service, 

rf conting and other dealer prob- 
ems. Past experience with metro- 

politan area dealer, distributor and 
Cr eciory: middle age with personnel 
“and customer clientele. Write Box 

= c/o Automotive News, Detroit 


ES 
DEALERSHIP WANTED 


WANTED DEALERSHIP—Ford, Chevrolet, 

Pontiac or Buick—preferably in Florida 

yy or in a Southern city. Will consider other 
sections if the city is satisfactory to all 

concerned. Will buy out a going concern, 
400 cars per year based on 1941 sales. 
_ 978, c/o Automotive News, Detroit 

















AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:80 a.m. 
Every Tuesday — Rain er Shine 
Used Cars and Trucks On Hand 
At All Times 
FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
| COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Cairo, IL 
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ne insertion or 25c¢ per word for 3 insertions. Cash in advance. Count initials and groups of 








numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No......,in 






care of Automotive News, Detroit 26, Mich."’ add one Dollar ($1) per insertion for this address and extra service as replies are 







forwarded, unopened, the same day received. OTT hae Se A ee a a 










WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 


0138 10] i tyr ier 
















D IRSHIP FOR SALE 


FOR SALE—Building and used car lot ad- 
joining together with a possible dealer- 
ship that sold over 500 cars in 1941 in 
Syracuse, N. Y. Box 977, c/o Automotive 
News, Detroit 26. 


THREE CAR DEALERSHIPS—3 makes, 
service, gas station, recapping business; 
storage, good inventory equipment. Lo- 
cated center Southern city. Grossed $63,- 
000 1944 without car sales. Ill health re- 
quires sale at low price of $32,000 cash. 
Real opportunity. Ralph Deninger, Broker, 
12 East 41st, New York City. 


PARTNERSHIP WANTED 


PARTNERSHIP WANTED—GM or Ford— 
Successful general manager with 15 years 
experience wants to make connection with 


ticular dealer. Prefer lower half of U. S. A. 
Box 987 c/o Automotive News, Detroit 26. 








NEW CARS FOR SALE 








NEW CARS FOR SALE 


25 NEW 1942 HUDSONS 
CLUB COUPES, CLUB SEDANS AND 
FOUR-DOOR SEDANS 


€ 
Warren Auto Trading Company 


WHEELING, WEST VIRGINIA 
Telephone Wheeling 103 





USED CARS WANTED 


SEVEN PASSENGER cars, in fine condi- 
tion only. A. A. Auto Service, 153 W. 
54th St., New York, N. Y. Telephone 
Circle 7-6279. 


SEVEN PASSENGERS, limousines, 

fives; cars must be _ clean. Prices 
le. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

I'LL BUY 1 or 1,000 1935 to 1942 cars 
regardless of price or condition. Sam 
Greenfield, 6700 Euclid, Cleveland, Ohio. 
HE 0232. 


WANTED—ANY 1909 model automobile in 
running condition, E.M.F. preferred. Car 
to be used to advertise the year we 
started business. Glenn E. Thomas Com- 
pany, 340 East Anaheim, Long Beach 2, 
Calif. 


USED CARS FOR SALE 


GOOD SELECTION OF USED CARS— 
1941 and 1942 down. All makes and 
models at as is ceiling prices. Will sell to 
dealers within three hundred mile radius. 
Ask for Mr. Becker or Mr. Cates. Gash- 
Stull Co., Chester, Pa. Telephone 6131. 


USED CARS AVAILABLE at OPA as is 
base price. 100 car stock. 1937 models 
and up, including 1942 models, ready for 
dealers’ inspection. Chrysler Pittsburgh 
Co., Inc., 5625 Baum Boulevard, Pitts- 
burgh 6, Pennsylvania. 


WHOLESALE 13 OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
itol City Pontiac Co., Phone Lansing 
5-7212—235 8. Grand Avenue, Lansing, 
Michigan. 


; 








—FOR SALE— 


200 Used Cars 


All 1942’s 


Now Released by OPA 


Studebakers - Plymouths 
Hudsons 
All six-cylinder, 4-door sedans. Though ex- 
cabs, these cars are low mileage units and 
are in fine condition. Some are located in 


Philadelphia, and some in South Bend. 
Immediate shipment available. 


BEN MEDOW & CO. 


751 S. Michigan St. Phone 3-3154 
SOUTH BEND 18, INDIANA 








TROCKS FOR SALE 


TWO NEW FEDERAL TRUCKS — Model 
29M2, 167 W.B., 9.00x20 Goodyears, 
Timken 2-speed D.R. Rear Axle. Cham- 
bers Motor Company, New Castle, Pa. 


G.M.C. DIESEL TRACTORS — Available 
immediately. Sixteen (16) Model ADFR- 
722. 2-Cycle, 4-Cylinder. Complete with 
air brakes—2-speed axles—hand control 
valves, etc. Mack Truck Company, 2505 
University Avenue, St. Paul 4, Minnesota. 


FOR SALE—We carry about one hundred 
reconditioned used trucks and trailers, 
all makes and models. Will sell carload 
lots or single units to dealers. Shearer 
Chevrolet, L. T. Gilliam, 7256 Manchester 
Avenue, St. Louis, Missouri, Phone High- 
land 3400. 





TRUCKS FOR SALE 


INTERNATIONAD 1941—KR11—C.0.E. 94 
inch W.B. Tractor. Complete. Tires 10:00 
x20 front, 11:00x20 duals rear. Excellent 
condition. ‘‘As is’’ ceiling $3,174. White 
= & Equipment Co., Huntington, W. 

a. 


1940 FORD CAB over engine Thornton 
drive chassis, below ceiling, excellent 
tires. Wilson Trucking Service, 38 Kiefer 
St., Bridgeport, Conn. 


TRUCKS WANTED 


WANTED TO BUY 


All Makes and Models of New 
Trucks, 
Also New Bus Chassis. 











BUSES WANTED 








NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Ford, Chevrolet, 
International, or other make bus chassis. 
Write M. C. Murrell, Superior Coach Sales 
Company, 2335 N.W. 12th Street, Oklahoma 
City, Oklahoma, giving lowest prices f.o.b. 
chassis factory or other location. 








BUSES FOR SALE 


BUS FOR SALE—New 40-passenger Wayne, 
heater, turn signal, school bus color, ply- 
wood flooring, insulated in top and rear 
end, other necessary accessories. Capital 
Motors, Inc., 419 Fuller Avenue, Helena, 
Montana. 





FOR SALE—1936 Dodge school bus. Wayne 
body. 54 passenger. Good condition. C. 
W. Donaldson, Pandora, O. 


NEW 1945 FORD 194” wheelbase bus 
chassis with 29, 37 or 41-passenger 
Wayne Adult bus body mounted com- 
plete to standard specifications, side 
emergency door, full seat across back, 
destination sign, roof rails and ECT, 
priced below ceiling. Holtsinger Motor 
Co., P.O. Box 1033, Tampa 1, Filia. 


SHOP EQUIPMENT WANTED 


WANTED—NEW OR USED BRAKE RE- 
LINER with drilling and counter-sinking 
attachments. State condition and price. 
Boorman & Wilbur, Otisville, New York. 


SHOP EQUIPMENT FOR SALE 


WANTED—Either Lyons or Berger used 
auto parts bins. Write or wire George H. 
Welsh Motors, Inc., Kansas City 2, Mo. 


FORD DISTRIBUTOR ADAPTOR—Enables 
installing 68 or 78 distributors on 42 to 
45 Ford motors when being installed in 
older units. Shipped parcel post. Roy G. 
Roush, 2502 Sherwood Road, Toledo 9, 
Ohio. 


FOR SALE—One B115 Barrett Brake Dok- 
tor complete, brand new. Commonwealth 
Chevrolet, Jefferson City, Mo. 





FOR SALE—Boiler, Kewaunee Type C, 
Series 2X, with Sump Pump and ‘‘Iron 
Fireman’ Stoker. This equipment was 
new in 1940 and will adequately heat 
45,000 square feet of floor space. Have 
installed City Heat. Cost over $4,000. 
Will sell for $1,500. A good buy if you 
can use it. Capitol City Pontiac Co., 235 
S. Grand Ave., Lansing, Mich. 





FOR SALE—Echlin Moto Lab with Tune- 
ometer, MotoStat, Voltage regulating 
ammeter and voltmeter, Coil tester, con- 
densor tester all in top working order. 
Bloedel & Suckow, Ripon, Wis. 





ADJUSTABLE PARTS BINS that do the 
job. Prompt delivery. Catalog. Write or 
wire SPERBER MANUFACTURING, 
1811 Trombly, Detroit 11. 





BUY BONDS 
and STAMPS 


ACCESSORIES FOR SALE 


AUTO SEAT COVERS, fibre, leatherette 
trim. Coupes $5.95, Sedans $9.95. Im- 
mediate shipment. Bay Auto Sales, 374 
Bay Street, Rochester, New York. 


ACCESSORIES WANTED 











WANTED - WANTED - WANTED 
NEW AUTO RADIOS & AUTO HEATERS 
Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars .. . 
price, quantity, makes, etc. 

MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, D. C. 








MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing. 


JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce St., Lynchburg, Virginia. 


FOR SALE—Ford Laboratory Test set 
newly reconditioned by Heyer—$175. Ford 
6’ Oval neon with Mercury neon attached. 
Newly renovated and painted—$150. Ford 
window neons—each—$15. Posey Motors, 
Inc., 1019 Park St., Peekskill, N. Y. 


AIRPLANES FOR SALE 


USED AIRPLANES, ALL MAKES, _in- 
cluding small trainers; also 4-5 and 8- 
Beech, Cessna and Waco. Will 


finance, 
quiries invited. Babe Turner, Chief Pilot, 
3916 East Central, Wichita, Kansas. 
Phone 26717. Nordstrom-Mack Motor 
Company, Newton, Kansas, Mosby-Mack 
Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Company, Lawrence, 
Kansas. 


PARTS WANTED 


WANTED FOR 1941 180 Packard limou- 
sines, fenders, radiator, distributor com- 
plete, what else have you? A. A. Auto 
Service, 153 W. 54th St., New York, 
NZ. 


1936 CADILLAC 60 SERIES, left front 
fender, radiator shell, grille and shutters 
complete. Parsons Garage, 45 N. Frank- 
lin St., Washington, Pa. 

LEFT DOOR—1940 Chevrolet Master De- 
luxe Business Coupe. Wire Collect. Alli- 
son Motor Co., Eaton, Colo. 


WANTED—1941 Plymouth frame, also shell 
and grille. Please state price in reply. 
University Motor Sales, 1971 Massachu- 
setts Ave., Cambridge, Mass. 


PARTS FOR SALE 


USED AUTOMOBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


AUSTIN, BANTAM, 
Laurel, Miss. 

















parts. Hagemaster, 
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PARTS FOR SALE 


SD 
CHEVROLET RUNNING BOARD MOULD- 
INGS—1941, $1.10 each. 1942, $1.35 each. 
Universal fits left or right. Chrome 
painted. 20-gauge steel. Thomas D. 
ee 407 Hubbell Avenue, Syracuse 4, 


BRAND NEW GRILLES 
Original in Appearance, Perfect Fit 
Quality in Construction, Materials 


1941 Ford Deluxe Front .............$8.50 
1941 Ford Deluxe Fender, R&L ea.... 3.30 
1940 Ford Deluxe Center—Pair ...... 10.90 
1940 Ford Standard Center Bar ...... 3.65 
1939 Ford Deluxe Complete ..........12.50 
1938 Ford Deluxe Complete .......... 8.20 
1937 Ford Deluxe Complete .......... 13.75 
1941 Olds, Less Trim ................11.75 
1939 Olds, Front Pair ............... 24.50 
1939 Olds Fender Sets, ea. ....... 2.95 
1937 Pontiac Centers ................ 4.25 
1940 Pontiac Front, Pair ............18.90 
1941 Buick Front, Pair ..............26.50 
Re ME ONE bon cscs ve cccccecce Me 
1940 Buick Front, Pair ............. 24.50 


1939 Buick Front, Pair .............. 23.75 


1938 Buick Front, Pair ..............19.75 
1937 Buick Front, Pair ..............18.75 
1939-40 Chevrolet Truck ............. 6.90 
1941 Chevrolet Passenger ............ 7.25 
1939 Chevrolet Pass., Complete ...... 9.20 
1937 Chevrolet Passenger ............ 6.40 
1937 Chevrolet Truck ............... 7.00 
1936 Chevrolet Passenger ............ 6.40 
1935 Chevrolet Master and Std. ...... 4.50 
1934 Chevrolet Master and Std. ...... 4.50 
1942 Plymouth, Pair ................ 9.60 
1938 Plymouth, Complete ............ 9.25 
1937 Plymouth, Complete ............ 6.40 
1936 Dodge Center, Pair .............10.90 
1935 Dodge, Complete ............... 9.85 


1941 Chrysler Center Bar ....... coos 4.25 


STEEL RUNNING BOARD 
Deluxe Crackle Finish, 
Attractive Appearance, Perfect Fit, 
Sturdy Construction 
C-378 Fits 1937-38 Chevrolets 
D-39 Fits 1939 Chevrolets 
List Price, $10.00—Net Ea. $6.00 
Shipped in Pairs Only 


CHEVROLET MOULDINGS 
Mouldings—Body, Sill 
1941—3658689-3658690, List $1.95, Net .90 
1942—3664167-3664168, List $2.50, Net $1.05 
Chrome Finish Steel, Perfect Fit 
Right or Left (Universal) 


FORD SEALED BEAM 


CONVERSIONS 
Complete with Bulbs, Etc. 
Genuine Perfection Brand 


F3789 Fits 1937-38-39 Fords ......... 4.75 
Packed 6 Unit Boxes to Case 
Headlamp Relays, Ea. .............. -75 


Deluxe—BUMPER JACKS—Deluxe 
New Improved Screw Type, 1” Shafts 
Streamlined Head and Heavy Cast Iron 
Base, Bearing Type, Will Lift Light Trucks 
and All Passenger Cars 
11%4-Ton Capacity, Special............ 3.45 


REGULAR BUMPER JACKS 
Improved Screw Type with 34” Shaft 
Will Lift All Cars, Construction Same As 
Super Duty Jack Listed Above 


TIRE PUMPS 
Deluxe Construction, Attractive Appearance 
Heavy 3-Ply Hose, Smooth Handle 
Heavy Cast Base, Manufactured by Swan 


Special 1.75 
PEDAL PADS 
Genuine Rubber, Original Equipment 
Design First Line 
CP374—Fits 1937-42 Chevrolet, ea. .12% 
GH34—Fits all General Motors, ea. .12% 
Fits Many Other Cars Also 
C.0.D. or Sight Draft 
All Prices F.O.B. Cincinnati 
2% Discount, Check with Order 
Reference—Dun & Bradstreet, 
Peoples Bank & Savings 


Auto Parts Exchange 
1118-20 Race St. 
CINCINNATI 10, OHIO 
Phone Main 2944 








New England’s Largest Selection 


USED CARS-WHOLESALE 


CHOICE OF 1,000 CARS—ALL MAKES—ALL MODELS—1836-1942 
24-HOUR SHIPMENT—CALL—WRITE—PHONE 


O’MEARA MOTOR CO. 


“New England’s Largest Ford Dealer” 
658 CONN. BOULEVARD, EAST HARTFORD, CONN.—Tel. 8-2176 
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Kindly insert the following ................ 
(1) or (3) editions of AuTomotivs News, for which find enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 
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AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 
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| “Mater, get out the limousine! Oil in cans is here again!” 








TO REMIND YOU AGAIN— 


1. With oil in cans, your customers know they’re 3. There is no product loss through breakage. Even 
getting the brand and grade oil they want, in exact = denting cannot harm contents. 


measure, clean, with no adulteration or substitution. : ; ; | 
4. Less work in changing oil. And when a complete 


2. Packaged oil improves display possibilities, aids change is needed, the 5-quart container is convenient || 

station cleanliness, reduces fire hazards. You can and saves time. BUT—be patient! The supply isn’t 
carry a wider variety of oil in cans...and let your back to normal yet! 

NAH customer take his choice. | 


SOME OIL IN CANS NOW ...MORE TOMORROW ! 


EUUittte 





American Can Company 








230 PARK AVENUE NEW YORK 17, N. Y. 












WORLD’S LARGEST MANUFACTURERS OF FIBRE AND METAL CONTAINERS 

















